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Announcements

Volunteers wanted to help with Judgment and Degisdaking (the journal). Jon Baron needs people
who are willing to do copy editing on short noti@&meone who is good with LaTeX would be helpful
too. The former would be good for grad studente wiould find the articles of interest anyway. Jon
Baron (Editor): baron at psych.upenn.edu

Anyone interested in review a book entitled, "Timkand Reasoning in Human Decision Making: The
Method of Argument and Heuristic Analysis" by FamoP.A. and Facione N.C. for the SIDM
newsletter should contact the publisher for a m\depy. Contact: Dee August, Research Consultant
and Author Support, Insight Assessment, The CalifoAcademic Press, Ph: 650-697-5628

The London-Wide Economics of Behaviour and Decidtaking Seminar series announces its schedule
for Autumn 2008 http://www.decisionresearchlab.com/ebdm/?page id=4

Those interested in joining the EBDM announcemeating list can do so by visiting:
http://tinyurl.com/yvw2srSubscription via RSS feed ishdtp://www.decisionresearchlab.com/ebdm/

Conferences

Grants for Postgraduates and Postdoctoral ResesitchBresent Papers at Risk Conference in Beijing:
Managing the Social Impacts of Change from a Risisjpective: A major international conference
organised by the ESRC Risk Priority Network 13-13tiA2009.

Research Councils UK has made funds availablegpa@ti UK postgraduate students and post-doctoral
researchers in attending and presenting papensatdnference. The grants are for a maximum of
£750. It is anticipated this will cover budgeghits and accommodation. The conference fee will be
waived.

Details of the conference are at: www.kent.ac..gtfselease check them before applying.

Applications are invited from postgraduate studemtgourses in the UK and from postdoctoral
researchers. Please send

- a paper proposal (details on the conference we&gbsi

- (for postgraduate students) details of your thasd contact details for your supervisor

- (for postdoctoral researchers) details of yogseegch and contact details for your supervisor or
other comparable academic.

We may ask for further information to clarify apgations
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The 24th Annual International Meeting of the Bruris®ociety will be held on Thursday and Friday,
November 13-14, 2008 in Chicago, lllinois, at th&dth Chicago. The program begins at 12:00 noon on
Thursday afternoon, and ends at 6:00 Friday afterndore details about the 2008 meeting, including
registration instructions, will be posted on theswik Society website, at http://brunswik.org.

SJDM Preconference 2008: Using Human Nature todegHuman Life
November 14, 2008
Gleacher Center, Chicago, IL

Hosted by the Center for Decision Research at thigdusity of Chicago

The Center for Decision Research announces thait host a preconference to this year's SJDM
Annual Meeting, featuring research on how basiokadge about human nature (fundamental motives,
habits, biases, limitations, etc.) can be usedhfrove individual and social welfare. The precoarfee

will be held on November 14, 2008, and will takaqa at the Gleacher Center in downtown Chicago.

PRECONFERENCE THEME:

Research on human judgment and decision makingirashed our understanding of some of the basic
features and limitations of human nature. Peoplaat operate with perfect knowledge, unlimited
mental capacity, complete self-control, or a perédxlity to appreciate the future as much as the
present. These basic features of human naturetdonake people inherently flawed, just inherently
human. Attempts to improve human life require aderstanding of these basic features of human
nature in order to design policies and interverstitirat work within the people’s inherent constmint
Public policy has long been guided by a view of hnmature provided by homo economicus, but
public policy should also be informed by the psyoaeal understanding of homo sapiens. Those
designing organ donation policies, for instanceyl@o well to note that people are heavily infloed
by the default option. Those designing savinggaims would do well to note that people value fitur
dollars much less than current dollars. And thaessigning weight loss programs would do well toenot
that people will eat whatever portion size is pthrefront of them. Psychological research hasl@to
play in public policy debates and in designing abwaielfare interventions. This conference will yicke

a forum in which to present that research.

Website: http://www.chicagocdr.org/sjdm_precon.html

REGISTRATION:
Attendance for the preconference is limited. Tseree a space for yourself, please visit our ceimies
website: http://www.chicagocdr.org/sjdm_precon.html

PROGRAM:

The preconference will last a full business dagaaized in two sessions which will feature Cornell
University’s Brian Wansink

http://aem.cornell.edu/faculty content/wansink.htm
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(discussing his work related to obesity and heatig) Princeton’s Eldar Shafir
http://weblamp.princeton.edu/~psych/psychology@ed®shafir/index.php
(discussing his work on poverty) alongside the ofitesenters.

The 30th Annual Meeting of the Society for MediBacision Making entitled Comparative
Effectiveness Research: Practice and Policy; Ohgdle and Opportunities, takes place October 18 - 22
2008 at the Hyatt Regency Penns Landing HotelaBe&lphia, Pennsylvania.

Website http://www.smdm.org/smdm annual meetings.shtml

Essay

Why P=0.05? by Jerry Dallal
( http://www.jerrydallal.com/LHSP/p05.htn

The standard level of significance used to jusdifsiaim of a statistically significant effect i96. For
better or worse, the terstatistically significanhas become synonymous wi=0.05,

There are many theories and stories to accounihéuse of P=0.05 to denote statistical signifieanc

All of them trace the practice back to the influermt R.A. Fisher. In 1914, Karl Pearson published h
Tables for Statisticians & BiometricianSor each distribution, Pearson gave the value fof a series

of values of the random variable. When Fisher mhieldStatistical Methods for Research Workers
(SMRW) in 1925, he included tables that gave tHeevaf the random variable for specially selected
values of P. SMRW was a major influence throughli®®0s. The same approach was taken for Fisher's
Statistical Tables for Biological, Agricultural, drivledical Researchpublished in 1938 with Frank

Yates. Even today, Fisher's tables are widely @yred in standard statistical texts.

Fisher's tables were compact. Where Pearson dedaidistribution in detail, Fisher summarizedhiai
single line in one of his tables making them mari¢edle for inclusion in standard reference works
However, Fisher's tables would change the wayriftemation could be used. While Pearson's tables
provide probabilities for a wide range of valueadtatistic, Fisher's tables only bracket the
probabilities between coarse bounds.

The impact of Fisher's tables was profound. Thrabghl960s, it was standard practice in many fields
to report summaries with one star attached to atdi®=0.05 and two stars to indicate=9.01,
Occasionally, three starts were used to indice=HP01..

Still, why should the value 0.05 be adopted asithieersally accepted value for statistical sigmifice?
Why has this approach to hypothesis testing nat sapplanted in the intervening three-quarters of a
century?
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It was Fisher who suggested giving 0.05 its spestalis. Page 44 of the 13th edition of SMRW,
describing the standard normal distribution, states

The value for which P=0.05, or 1 in 20, is 1.96n@arly 2; it is convenient to take this point alenait

in judging whether a deviation ought to be consgdiesignificant or not. Deviations exceeding twite t
standard deviation are thus formally regarded amsgicant. Using this criterion we should be led to
follow up a false indication only once in 22 triaésven if the statistics were the only guide avdda
Small effects will still escape notice if the data insufficiently numerous to bring them out, boit
lowering of the standard of significance would nteet difficulty.

Similar remarks can be found in Fisher (1926, 504).

... itis convenient to draw the line at about kaeel at which we can say: "Either there is sonmeghn
the treatment, or a coincidence has occurred sictiaes not occur more than once in twenty trials.".

If one in twenty does not seem high enough oddmjaye if we prefer it, draw the line at one inyfifthe
2 per cent point), or one in a hundred (the 1 pamtgoint). Personally, the writer prefers to sdba
standard of significance at the 5 per cent poimd &gnore entirely all results which fail to reatts
level. A scientific fact should be regarded as expentally established only if a properly designed
experiment rarely fails to give this level of siggance.

However, Fisher's writings might be described asmsistent. On page 80 of SMRW, he offers a more
flexible approach

In preparing this table we have borne in mind timgpractice we do not want to know the exact vale
P for any observe X2, but, in the first place, whether or not the obset value is open to suspicion. If
P is between .1 and .9 there is certainly no reasosuspect the hypothesis tested. If it is bel@it.is
strongly indicated that the hypothesis fails to@att for the whole of the facts. Belief in the Hiapsis
as an accurate representation of the populationmachis confronted by the logical disjunction: Eth
the hypothesis is untrue, or the valuet3fhas attained by chance an exceptionally high valie
actual value of P obtainable from the table by ipt#ation indicates the strength of the evidence
against the hypothesis. A value X exceeding the 5 per cent. point is seldom to seegarded.

These apparent inconsistencies persist when Figadr with specific examples. On page 137 of
SMRW, Fisher suggests that values of P slightlg taan 0.05 are are not conclusive.

[T]he results of t shows that P is between .02 &3d

The result must be judged significant, though hasel; in view of the data we cannot ignore the
possibility that on this field, and in conjunctiaith the other manures used, nitrate of soda has
conserved the fertility better than sulphate of amia; the data do not, however, demonstrate thistpo
beyond the possibility of doubit.

On pages 139-140 of SMRW, Fisher dismisses a \gate@ter than 0.05 but less than 0.10.
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[W]e find...t=1.844 [with 13 df, P = 0.088]. Theftirence between the regression coefficients, thoug
relatively large, cannot be regarded as significarttere is not sufficient evidence to assert thittice
B was growing more rapidly than culture A.

while in Fisher [19xx, p 516] he is willing pay atition to a value not much different.

...P=.089. Thus a larger value *2would be obtained by chance only 8.9 times inrdhed, from a
series of values in random order. There is thusesmrason to suspect that the distribution of rdinfa
successive years is not wholly fortuitous, but #mahe slowly changing cause is liable to affethén
same direction the rainfall of a number of conse®uyears.

Yetin the same papeanother such value is dismissed!

[paper 37, p 535] ...P=.093 from Elderton's Tald@&pwing that although there are signs of assoamtio
among the rainfall distribution values, such asation, if it exists, is not strong enough to shqw u
significantly in a series of about 60 values.

Part of the reason for the apparent inconsistenttya way Fisher viewed P values. When Neyman and
Pearson proposed using P values as absolute cundiffsir style of fixed-level testing, Fisher disaed
strenuously. Fisher viewed P values more as measfithe evidence against a hypotheses, as reflecte
in the quotation from page 80 of SMRW above and time from Fisher (1956, p 41-42)

The attempts that have been made to explain thencygof tests of significance in scientific reséarc
by reference to hypothetical frequencies of posskdtements, based on them, being right or wrong,
thus seem to miss the essential nature of such feshan who "rejects" a hypothesis provisionally/a
matter of habitual practice, when the significameat the 1% level or higher, will certainly be mailsen
in not more than 1% of such decisions. For wherhyothesis is correct he will be mistaken in Lt
of these cases, and when it is incorrect he wilemdoe mistaken in rejection. This inequality stadat
can therefore be made. However, the calculatiabsurdly academic, for in fact no scientific worker
has a fixed level of significance at which fromneayear, and in all circumstances, he rejects
hypotheses; he rather gives his mind to each padiccase in the light of his evidence and his glea
Further, the calculation is based solely on a hiyests, which, in the light of the evidence, isroftet
believed to be true at all, so that the actual @oitity of erroneous decision, supposing such aaphr
to have any meaning, may be much less than thedray specifying the level of significance.

Still, we continue to use P values nearly as atsautoffs but with an eye on rethinking our pasiti
for values close to 0.05 Why have we continued doing things this way? dcedure such as this has
an important function as a gatekeeper and filtelets signals pass while keeping the noise dovae. T
0.05 level guarantees the literature will be sp&%h of potential reports of effects where theee ar
none.

For such procedures to be effective, it is esskhiga be a tacit agreement among researchersto us
them in the same way. Otherwise, individuals woutelify the procedure to suit their own purposes
until the procedure became valueless. As Brossl(i@marks,
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Anyone familiar with certain areas of the scientlfierature will be well aware of the need for

curtailing language-games. Thus if there were nol&%&l firmly established, then some persons would
stretch the level to 6% or 7% to prove their poBdon others would be stretching to 10% and 15% and
the jargon would become meaningless. Whereas nowadphrase such as statistically significant
difference provides some assurance that the reatdteiot merely a manifestation of sampling

variation, the phrase would mean very little if same played language-games. To be sure, there are
always a few folks who fiddle with significanceelsv-who will switch from two-tailed to one-tailed

tests or from one significance test to anotherrireffort to get positive results. However such
gamesmanship is severely frowned upon and is raralgticed by persons who are native speakers of
fact-limited scientific languages--it is the marfkam amateur.

Bross points out that the continued use of P=090& @onvention tells us a good deal about its jgedct
value.

The continuing usage of the 5% level is indicativanother important practical point: it is a feh&

level at which to do research work. In other woifithe 5% level is used, then in most experimental
situations it is feasible (though not necessardgyg to set up a study which will have a fair cheant
picking up those effects which are large enougbetof scientific interest. If past experience ituat
applications had not shown this feasibility, th@eention would not have been useful to scientistsia
would not have stayed in their languages. For sgppbat the 0.1% level had been proposed. Thi$ leve
is rarely attainable in biomedical experimentatidint were made a prerequisite for reporting pogt
results, there would be very little to report. Herfoom the standpoint of communication the levelldio
have been of little value and the evolutionary psscwould have eliminated it.

The fact that many aspects of statistical practidhis regarchavechanged gives Bross's argument
additional weight. Once (mainframe) computers bexawailable and it was possible to calculate
precise P values on demand, standard practicelgsicted to reporting the P values themselvelseat
than merely whether or not they were less than.(:8 value of 0.02 suggested by Fisher sisang
indication that the hypothesis fails to accounttfe whole of the facts has been replaced by 0.01.
However, science has seen fit to continue lettil@§ Oetain its special status denoting statistical
significance.

"Fisher may have had additional reasons for devaippinew way to table commonly used distributiarcfions. Jack
Good, on page 513 of the discussion section of88{b871), says, "Kendall mentioned that Fisher pced the tables of
significance levels to save space and to avoid ragipyproblems with Karl Pearson, whom he disliKed.

"It is worth noting that when researchers worry alfoualues close to 0.05, they worry about vallightsy greater than
0.05 and why they deserve attention nonethelessrot recall published research downplaying Pesless than 0.05.
Fisher's comment cited above from page 137 of SMR¥#\tare exception.

References

e Bross IDJ (1971), "Critical Levels, Statistical lgarage and Scientific Inference," in Godambe VP $piobtt (eds)
Foundations of Statistical Inferenctoronto: Holt, Rinehart & Winston of Canada, Ltd.

e Fisher RA (1956)statistical Methods and Scientific Infereridew York: Hafner

e Fisher RA (1926), "The Arrangement of Field Expenits,” Journal of the Ministry of Agriculture of &t Britain,
33,503-513.
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Funding Opportunities

David Mendonca, Information Systems Department, Newgey Institute of Technology, writes:

"With this message | write to bring to your attentia new, National Science Foundation-funded
initiative to develop a new generation of researcirethe area of hazards and disasters. The pisjec
entitled “Enabling the Next Generation of Hazardd ®isasters Researchers,” and is being led by Dr.
Tom Birkland of the School of Public and InternaibAffairs at North Carolina State University. The
overarching goal of this project is to identify asugpport junior-level faculty members seeking tdcbu
their careers in this area. The remainder of tressage provides further information on the projbet,
benefits of participating in it, and the procedtmeapplying.

This is the third round of a very successful mangand training program that seeks to supporojuni
faculty in developing top quality research progrdhat advance basic and applied science and
engineering in the context of natural, technololggeal social hazards and disasters. Up to sixteen
fellows will be selected for this program. A teafre@ht mentors providing a broad range of social
science and engineering perspectives will workadiyavith these fellows through the two years o th
project.

The project provides both training and career dgwekent. Fellows will be introduced to the methods
and theoretical perspectives in the field of dsaahd hazards research. They will have the oppibtytu
to meet with some of the leading researchers gfibid, as well as within their individual disdipés.
They will work closely with project mentors in plang and developing their careers. Representative
activities include writing scholarly articles, bopkoposals and grant proposals.

Eligible applicants are tenure-track faculty whadaot yet attained tenure and promotion. We seek
applications from faculty in academic departmenth @octoral programs, as well as from those in-non
doctoral programs that have demonstrated a cafyaioilprepare their own students for research csree
We particularly encourage applications from memlo¢groups that are underrepresented in the
hazards and disaster field—including especially worand racial and ethnic minorities.

Fellows will be selected through a competitive &@tlon process. Applications are due on or before
February 15, 2009. The fellowship covers travelesges and offers a modest stipend. Fellows are
required to attend an orientation and program kifkworkshop in Boulder, Colorado in July 2009, and
a second workshop tentatively planned for June 2018ashington D.C.

Application materials and profiles of project mastare available on the project web site
(http://mvww.ncsu.edu/project/nextgen/). Pleasedfigeiestions to Prof. Tom Birkland at 919-513-7799
or via email to tom_birkland@ ncsu.edu or tom.l@nd @gmail.com."”

The Emergence and Impact of User-Generated Content

User-generated content (UGC) is one of the fagpesting media forms. Whether arising as a
homemade video, blog postings, or customer-suppdieigws and ratings, users are participatingén th
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content-production process to a far greater extemt almost anyone could have imagined a few years
ago.

The Marketing Science Institute (MSI) and the Whiarnteractive Media Initiative (WIMI) are jointly
sponsoring a call for research proposals intendetirnulate, facilitate, and promote research is th
emerging area. Papers resulting from the reseantipetition will be eligible to be presented at imfo
conference at the Wharton School in fall 2009, ailidbe considered for a special section (or issafe)
Marketing Science. Successful proposals will barfzially supported via joint funds available from
MSI and WIMI.

Possible topic areas include (but are not limitgd t

The impact of user-generated reviews and opin@nbrand equity

New approaches to categorizing UGC

Incorporating UGC-related measures into markspo&ise models

The interplay between the timing of UGC submission future submissions, product sales, and
other market outcomes

* % X

* Determining the extent to which the social “dista” between participants affects the likelihood
of accessing each other's UGC
* The impact of UGC creation/usage on traditionaldma forms

Proposals: We invite research proposals on thetsetaer topics related to UGC. More information is
available on the MSI website www.msi.org <http:/mnmsi.org> as well as the WIMI site at
wimi.wharton.upenn.edu. Research proposals aréygdanuary 15, 2009, and funding decisions will

be announced by March 15. In cases where the appt@pata are unavailable to the researcher, MSI
and WIMI will make every attempt to find suitablerporate donors. We encourage researchers to make
such requests, but we offer no guarantees thaawdutfill them.

Submissions: E-mail submissions to Ross RizleyeRe$ Director, Marketing Science Institute, 1000
Massachusetts Avenue, Cambridge MA 02138 USA Teleph617.491.2060; e-mail: Ross@msi.org
<mailto:Ross@msi.org> . Please indicate that yabnsssion is in response to this call.

Advisory Committee Members: Eric Bradlow, The WhbarSchool; Pete Fader, The Wharton School;
Russ Winer, New York University.

Jobs

Georgetown University invites applications for fagypositions in the Marketing area beginning il Fa
2009. Positions are open at the Assistant, Assoaiad Full Professor levels. The McDonough School's
MBA, Executive MBA and specialized programs provstdid grounding in all the core management
disciplines, with an emphasis on the global, etraca political environment of business. Faculty
applicants should demonstrate significant reseanchpublication accomplishments and/or potential.
Teaching prowess is particularly important at Getog/n University. Applications should be sent
electronically to the following email MSBFacultyRatting@msb.edu

10
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Alternately, applications can be mailed to: Offafehe Deputy Dean, The McDonough School of
Business Georgetown University, 37th and O Std&V/.NWashington, D.C. 20057. Georgetown
University is an Affirmative Action/Equal OpportupiEmployer

Yale University’s School of Management is acceptpglications for the position of Lab Manager. The
person in this position manages the experiment@structure of the decision lab in order to faatk
behavioral research at the School of Management.

Specific responsibilities include evaluating angbioving experimental facilities; recruiting and
managing research assistants, research participattomputer programmers; coordinating study
materials, including human subject protocols; mamgagll lab technology and data, including surveys,
websites and databases.

Requirements include a bachelor's degree and teus ydé supervisory experience in a related fietd, o
an equivalent combination of education and expeeeRrefer at least one year’s experience running
experiments and testing human participants in atpdpgy laboratory, and familiarity with human-
subject protocols. Also prefer experience with SRB®omparable statistics software), Excel, web-
design and survey software. Occasional weekenceea@ading hours required. Salary range is $45,000-
62,800.

Applications should be submitted via the Yale Unsily STARS website,

http://www.yale.edu/hronline/stars/application/entd/index.html, posting #4938BR. Applications are
reviewed on an ongoing basis.

The Department of Psychology of the Universityaf# invites applications for two faculty positions
Personality and Social Psychology to begin in acadgear 2009. One position is expected to beet th
assistant professor level (tenure-track), the glesition at the associate or full professor level
(tenured). We encourage applications from candsdaith strong research records in any area of kocia
and/or personality psychology. The appointmentsireghat the Ph.D. be received by August 9, 2009.
The review of applicants will begin on October 2608 and will continue until the position is fille@io
apply please visit our electronic submission webaithttp://jobs.uiowa.edu/faculty and refer to
requisition #55757 for the assistant professortpesand #55772 for the senior faculty position.
Materials including curriculum vita, copies of sek scholarly papers, and a research statememldsho
be submitted electronically. Three letters of raotendation should be directed to Faculty Search
Committee (specify either the assistant or assa/fuditsearch), Department of Psychology, 11 Se@sho
Hall E, The University of lowa, lowa City, 1A 5224P407. Informal inquiries about either positiomca
be directed to the Department Chair, Alan Christarat alan-christensen@uiowa.edu

The Department and the College of Liberal Arts &cstknces are strongly committed to gender and
ethnic diversity; the strategic plans of the Unsigr, College and Department reflect this committmen
Women and members of underrepresented minoriteeesgrecially encouraged to apply. The
Department of Psychology is experiencing a periodgorous growth and enhancement, including $6

11
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million in recent renovations of laboratory facéd and plans for an additional 10,000 squaredtet
renovated laboratory space to be added in thelr#2%8 months. Candidates may visit our web site at
www.psychology.uiowa.edu <http://www.psychologywaedu/> for more information regarding the
Department and life in lowa City. The Universitylowa is an Equal Opportunity/Affirmative Action
Employer.

A post-doc position (premier/ere assistant/e) isesuly available at the Institute of Psychologythoé
University of Lausanne

Starting date: January, 2009

Duration: Up to 5 years (1 year + 2 + 2)

Salary: 73’743 Swiss francs (46’206 EUR) per yéerf@re taxes)

Working environment: The Lausanne-Dorigny campesutifully located on the lakeside
(http://mvww.unil.ch/central/page2192_en.html)

Description

Position is open to candidates with a PhD in CagniPsychology or Cognitive Sciences interested to
join a small team working on visuo-spatial behawiod decision-making processes in human. Research
programme will include behavioral experiments, E&{@ eye-tracker recordings. Programming skills
will be an asset. The position includes studemtriaitlinked to the research design in psychology
courses, and participation in the activities ofrileev Laboratory for the Experimental Study of Bebav
(LEEC/LESB).

Requirements

- A completed Masters degree in Psychology or exdent

- A solid background in experimental and cognifgychology included decision-making
- A solid background in research methods, stasistitd data analysis

- Excellent skills in English and facility for wirig

-- Ability to teach in French

Deadline for application: November the 1st, 2008
Please send a curriculum vitae, a list of publaredj a motivation letter and a recommendationrlédte
Professor Catherine Brandner, by email (Cathermaa@er at unil.ch)

The Technische Universiteit Eindhoven (TU/e) insiggplications for a Full Professor in
Organizational Behavior & Human Decision Process¢kse Human Performance Management (HPM)
group of the Department of Technology Management.

The Department of Technology Management offers B®grams in Industrial Engineering and
Management Science (Technische Bedrijfskunde),vatian Sciences (Technische
Innovatiewetenschappen), and Industrial Enginedonglealth Care (Technische Bedrijffskunde voor
de Gezondheidszorg) and MSc Programs in Innovaianagement, Operations Management &

12
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Logistics, Technology & Policy, and Human Techngidateraction. Education and research in the
department focus on the development and use ofitdatpy in a business and society oriented context.
Research is design and application oriented, basddndamental scientific insights and methods. The
subdepartment of Human Performance Management (H&dU¥es its research and teaching activities
on the role of resources (i.e., human, job androrgéional resources) in optimizing the performaate
operational processes. In other words, how shooldweams, and organizations be designed and
developed to obtain a high performance organizatiamhich employees can work with high
motivation, creativity and pleasure? In this resp@e assume that the best fit between humans and
work will be achieved when adequate attentionveigito the human dimension as well as the work
setting in (re)designing and (re)developing opersti processes to improve performance. The
subdepartment HPM teaches courses at the undesgeaduaduate and PhD levels.

The Chair of OB & HDP is expected to:

* contribute to teaching in the area of OrganizaidBehavior and Human Decision Processes at both
the undergraduate, graduate and

postgraduate levels;

* initiate, perform and supervise fundamental apgdlied research in the area of OB and HDP (HPM’s
performance enhancement theme);

* engage in leadership and managerial tasks;

* develop and manage an international network inadB HDP;

* acquire funding and/or projects (i.e., second #md money streams as well as European funding
sources).

Candidates have a PhD in a relevant field, a bkoadvledge of Applied Psychology, especially in the
field of Organizational Behavior and Human Decisknocesses, an excellent international scientific
reputation (top-tier publications inclusive), adatpexperience in teaching and in managing research
activities, and a past performance in obtainingmdlly funded research projects. Candidates aeafl
in the English language; ability to speak the Du#tguage is not a strict requirement. More
information about the HPM group can be foundtgp://w3.tm.tue.nl/nl/capaciteitsgroepen/hpibre
information about this position can be obtainedrfrprof.dr. J. de Jonge (Chair HPM group), phone
+31.40.2472493, e-majld.jonge at tue.nlor prof.dr. A.G.L. Romme (Dean of Department)ppé
+31.40.2472635, e-mail: a.g.l.romme at tue.nl . Mioformation about this vacancy can be found on:
www.tue.nl/jobs.

Post-Doctoral Position in Behavioral Decision Makend Natural Hazards

University of Miami’s School of Business and Ab&senter for Ecosystem Science and Policy invites
applications for a two-year Postdoctoral Fellowshithe area of Risk and Behavioral Decision

Making. The postdoctoral fellow will work with DrRobert Meyer, Kenneth Broad, Shuyi Chen and
Benjamin Orlove on research addressing the eftdasgferent types of hurricane warning information
on decision-making. The research will include tesign, implementation and analysis of laboratory
experiments that will address the effects of défersources and forms of information. This labkvor

will complement ethnographic and survey researgplidants from diverse fields, including

Geography, Psychology, Anthropology, Environme®@ience and Communications are encouraged to

13
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apply. Preference is for applicants with trainingekperimental design and analysis and/or expezienc
handling weather and climate information. The positvill provide opportunities to interact with
faculty from the School of Business, School of Camination, and the Rosenstiel School of Marine
and Atmospheric Science. No teaching is requirathr§ is competitive; in addition, the post doclwil
have access to health, dental and retirement hen€fndidates should submit a CV and selected
papers, as well as a statement of research irdeegst the names and contact information for three
references. Review of applications will begin immagely and will continue until the position is éll.
Candidates are encouraged to have all materiataifteld as soon as possible to ensure full
consideration. If interested, please email CV tb&tbMeyer, School of Business Administration,
University of Miami, Coral Gabels, FL rmeyer@miagdiu. The University of Miami is an equal
opportunity employer.

Interdisciplinary Search in Decision Neuroscience

The University of Southern California, College dtters, Arts, and Sciences, invites applicantsfor
tenure-track position as Assistant Professor imewgoscience of decision-making, neuroeconomics,
behavioral economics, and/or political psycholoBye primary appointment will be in either
Psychology, Political Science, Economics, or Neiglolgy. USC offers many opportunities for
collaboration across these and other units of tineeusity. Resources include the Dana and David
Dornsife Cognitive Neuroscience Imaging Center,Bn&n and Creativity Institute, and a broad
interdisciplinary Neuroscience community composeahore than 70 faculty members in the basic,
engineering, and clinical sciences. USC stronglyesdiversity and is committed to equal opportunit
in employment. Women and men, and members of @tlrand ethnic groups, are encouraged to apply.

Review of candidates will begin November 1, 2008ndidates must have a Ph.D. or equivalent degree
at the time of the appointment. Please send repiasee reprints/preprints, a curriculum vita, and
minimum of three letters of reference to USC Cdl&garch, ATTN: Ann Langerud, Department of
Psychology, University of Southern California, LArsgeles, CA 90089-1061. Submission by e-mail
should be to: hubsearch@college.usc.edu.

Harvard's Kennedy School is advertising for a eieewdirector for the new Harvard Decision Lab. See
details below or at the following link: http://jolbsrvard.edu/jobs/summ_req?in_post_id=39032

Duties And Responsibilities

The Executive Director will develop and direct firegrams and operations of a new Harvard-wide
laboratory. The laboratory is a world-class fagifir scientific research on judgment and decision
making, blending psychology, economics, neuroseeand related fields. The lab's primary mission is
to catalyze multidisciplinary, scientific resea judgment and decision making, supporting key
faculty- and student- initiated research. A subcongmt of this mission, already successfully undgrwa
involves bringing individuals (e.g., government antitary leaders from around the world who visiet
Harvard Kennedy School) into the lab for participatn studies. Other responsibilities include
representing the lab to prospective donors, digftimd-raising documents, traveling as a repretigata
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of the lab to meetings, and developing a sustase¢df outreach activities. The Executive Direatdt
report to the scientific director of the laborat¢aytenured faculty member), and will superviséa#f s
that includes professional and student employeeyg.r&les for the Executive Director are to develop
and maintain strong relationships with faculty fraoross Harvard who participate in decision re$earc
work with the faculty director and scientific leasleip of the lab to build the lab's long-term st

and to design, implement and monitor operatiorte@iab. This role has fiduciary responsibility the
lab, managing a budget > $1,000,000, which is e®geio grow considerably. The individual will
develop financial plans and projections and esthbtinovative programs and policies to catalyze
research at the lab, giving special attention ¢éouthique populations (e.qg., dignitaries) who widlitvand
participate in the lab. Given greater demand thguply of lab space, the Executive Director willals

(in consultation with the faculty directors) desmmd implement a plan for granting prioritized a&sce
among researchers. The successful candidate mastfbmotivated, and organized, possessing the
ability to bring people together across academimbaries. Candidate should have: an entrepreneurial
spirit, desire to creatively launch a rapidly-gragienterprise, demonstrated leadership, outstarmtaig
and written communication, relationship-buildinglasrganizational skills. Candidate should enjoy
working with students ranging from undergraduategdast-doctoral fellows, and be committed to
serving not only faculty research needs but alsdestt research needs. Finally, the candidate sloeuld
someone who enjoys speaking with and correspondithgprospective donors, dignitaries, and
scientific leaders.

Basic Qualifications

Master's or equivalent professional experiencaudieg the ability to read primary source publicas

in behavioral science. A track record in develo@ng maintaining strong, professional relationships
with leaders in academia; experience in designmglementing and promoting innovative programs in
an academic setting. A track record for leadingfective team of individuals in academic
administration.

Additional Qualifications

Additional Desired Education, Experience and SKBISD in a quantitatively-based discipline (e.g.,
psychology, economics, neuroscience, statistics)iadvioe an asset but not essential. Experience in
research methods for studying human subjects,dimayuphysiological methods, also an asset but not
essential. Grant writing and administration as \aellaboratory experience helpful. Prior experidnce
academic administrative leadership roles, or sa#sras management consulting a strong assetlyrinal
skills in translating behavioral science finding®iuseful applications a strong asset. This eyra t
appointment for one year, with possibility of reraéw
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Online Resources

SJDM Web site http://www.sjdm.org

Judgment and Decision Making— The SIDM http://journal.sjdm.org
journal, entirely free and online

SJDM Newsletter— Current and archive copies of http://www.sjdm.org/newsletters
this newsletter

SJDM mailing list — List archives and information http://www.sjdm.org/mail-archive/j[dm-society/
on joining the email list

Decision Science News Some of the content of  http://www.decisionsciencenews.com
this newsletter is released early in blog form here

16
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SJDM 29" Annual Conference

The Chicago Hilton, Chicago, IL
720 South Michigan Avenue

November 14-17, 2008

CONTENTS PAGES
Master Schedule 2
Paper Presentations Listed by Session 3-4
Special Events 5-7
Paper Abstracts 8-25
Poster Titles Listed by Session 26-39

(abstracts are available at www.sjdm.org)

2008 Program Committee: Alan Schwartz (Chair), Melgsa Finucane, Craig McKenzie, Michel Regenwetter, \Wal Rottenstreich, George Wu, Gal
Zauberman. Thanks to Julie Downs who was instrumeal in helping develop the conference program.
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2008 SJDM Conference Master Schedule
The Chicago Hilton, Chicago, IL
November 14-17, 2008

FRIDAY, NOVEMBER 14

Psychonomics J/DM Sessions (See p. 5 of this pmograd the Psychonomics program for details)
Brunswick Society Meetings

5:00-7:00 pm Welcome Reception Early Registration University of Chicago Gleacher Center (See p. 6)
7:00-9:00 pm  Executive Board Dinner Brasserie 306 Hubbard St

SATURDAY, NOVEMBER 15
7:30-8:30 am Registration and Continental Breakfast Northwest Hall (lowerek

8:30 -10:00 am Paper Session #1 Northwest 2, 3, and 4 (lower level)
10:00 -10:30 am Morning Coffee Break Northwest Hall
10:30-12:00 amPaper Session #2 Northwest 2, 3, and 4

12:00-1:30 pm Women in SIDM Networking Event Depaul Club, 11th floor, 1 E. Jackson Blvd.
12:00-1:30 pm  Lunch Break (on your own)

1:30-2:30 pm  Keynote Address:Stephen Stigler Boulevard A/B/C (second floor)
2:45-4:15 pm Paper Session #3 Northwest 2, 3, and 4

4:15-4:45 pm  Afternoon Coffee Break Northwest Hall

4:45-6:15 pm Paper Session #4 Northwest 2, 3, and 4

6:15-8:15 pm  Graduate Student Social Event Norngelodinge (second floor)

SUNDAY, NOVEMBER 16

8:30-10:30 pm Poster Session #W/ Continental Breakfast Northwest Hall
10:30-12:00 pmPaper Session #5 Northwest 2 and 4
10:30-12:00 pm Special Symposium: Medical Decision Making  Northwest 3
12:00-1:30 pm  Lunch Break (on your own)

1:30-2:30 pm  Paper Session #6 Northwest 2, 3, and 4
2:45-4:15 pm  Paper Session #7 Northwest 2, 3, and 4
4:15-4:45 pm  Afternoon Coffee Break Northwest Hall

4:45-5:15 pm  Einhorn Award Boulevard A/B/C (second floor)
5:15-7:15 pm Poster Session #& Cash Bar Northwest Hall
9:00pm-2:00am SJDM Evening Social Event Buddy Guy's Legends, 754 S. Wabash
MONDAY, NOVEMBER 17

8:00-8:45 Business Meetingw/ Continental Breakfast Boulevard A/B/C

8:45-10:15 Paper Session #8 Northwest 2, 3, and 4
10:15-10:30 Morning Coffee Break Northwest Hall

10:30-12:00  Paper Session #9 Northwest 2, 3, and 4
12:00-1:30 Presidential Luncheon Waldorf Room (third floor)

Student Poster Awards by Eric Stone
Presidential Address by Michael Birnbaum
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2008 SJDM Conference Paper Session — SATURDAY, NOWBER 15

Track A
Northwest 2

Track B
Northwest 3

Track C
Northwest 4

SESSION #]

Symposium: How Choice Context Alters
Relative Preferences for Want and Should
|Options

Behavioral and experimental economics

Choice models

8:30 Khan - Guilt as Motivation: Role of Guilt in... |Bartels - Psychological Connectedness and Temgiisen - The Free-Choice Paradigm...

8:50 Milkman - Highbrow Films Gather Dust... Kareev - Do the weak stand a chance? Distributigdohnson - Decision making under time press:...

9:10 Cryder - Joint Evaluation: When Practical ... |Goldstein - Intentions, Plans, and the Subtle PsygMarkle - Violations of Upper and Lower Int...

9:30 Sela - The Dual Role of Option Attributes... \Ola - Patience Auctions: Novel Mechanisms fgklartin - “Experience” Theory: Comparing...
SESSION #2Consumer decision making Behavioral and experimental economics Decision analysis

10:30 Dai - Waiting, Value Inference, and IntertempDana - Paying People to Look at the Consequen¢Bsge - Are prediction markets well calibrated...

10:50 Lee - Money Muddles Thinking: The Effects.]. tostreich - Providing Multiple Rather than... |Bernasconi - The Analytic Hierarchy Process...

11:10 Hardisty - A Dirty Word or a Dirty World?... |Tontrup - The Cultural Perception of Procedural..|Mukherjee - A Context Dependent Model...

11:30 Kyung - Reconstructing History: How Constr...im8nsohn - The "Uncertainty Effect": In fact the.|. at&ikopoulos - Ecological Rationality With...
KEZ%%)TE KEYNOTE ADDRESS: Stephen Stigler — Boulevard A/B/Croom

Symposium: Computer technigues in decision
research: Surveying recent advances and advice fo

SESSION #3Consumer decision making Behavioral and experimental economics potential developers

2:45 Scheibehenne - Can there ever be too manyPachur - Testing process models of risky choice ATB

3:05 Mochon - Single option aversion: When the.| gdavetter - Transitivity of Preferences TBA

3:25 Amit - Alternatives, Attributes, Epistemic... |DeCaro - In Pursuit of Procedural Utility: The Rol [TBA

3:45 White - Choice Deferral Can Arise from... EreQuantitative predictions in social science... |TBA
SESSION #4Consumer Decision Making Symposium: Behavioral Economics and Health  |Heuristics and biases

4:45 Pham - On the ordinality of affectas a ... |Wisdom - Promoting Healthy Choices: Information|DeKay - The Cost of Payoff and Probability...

5:05 Reutskaja - Economic decision making undewWansink - Constrained Volition and Healthier...  |Li - How multiple anchors affect judgment...

5:25 Masatlioglu - Choice by lterative Elimination|John - A randomized controlled trial of financial... |Wang - Heuristics in Context

5:45 Fu - How adaptive is consumer sequential..|Zinman - Put Your Money Where Your Butt Is... |Hadar - The impact of experience on info...
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2008 SIDM Conference Paper Session — SUNDAY, NOVENER 16

(A) Individual Decision Making
Northwest 2

(B) Affective, Social, and Self-Judgments
Northwest 3

(C) Judgment
Northwest 4

POSTERS
8:30

POSTER S

ESSION #1 W/CONTINENTAL BREAKFAST — Northwest Hall

SESSION #5Consumer decision making

Special Symposium: Application aadl Innovation:

Lessons from Medical Decision Making

Heuristics and biases

10:30 Levav - Seeking Freedom Through Variety Ba&uime trade-off method for eliciting... Marewski - Strategy Selection by Default...
10:50 Liersch - In Defaults We Trust Arkes - Raesdd bias in physician decision... |Gléckner - Base-rate respect by intuition...
11:10 Hsee - Will a Rose Smell as Sweet by Another...|Djulbegovic - Acceptable regret: an extension ofGaissmaier - The smart potential behind probahilit
11:30 Bertini - The Impact of Add-On Features on...  |Elke Weber - Discussant Shah - Symmetries in aighting based on caus...
SESSION #6Risk Medical decision making Organizational decision making
1:30 Vohs - On the Nature of Risk Aversion: Setftre. |Vlaev - The Price of Pain and the Value of... Goimghen Fate is at Play--Group Cooperation...
1:50 Tinsley - Should | stay or should | go? Howopr. |Williams - Leading ourselves into temptation... |Ting - The Effect of Goal Accessibility on Escalat
2:10 Brase - Do pictures promote nested-set oufreg... |Szrek - The relationship between the number ofiBoyle - The Role of Group Conflict in Reducing...
SESSION #{Law and ethics Medical decision making Wisdom of crowds
2:45 Cushman - Accidental outcomes guide punishmehtinge - A memory theoretic account of hypothe&dou - Group versus individual rationality attain...
3:05 Croson - Do As | Say, Not As | do: How therRa. |Schwartz - Trading life and health for other goalsSoll - When Smaller Crowds are Better
3:25 Mead - Too Tired to Tell the Truth: Self-Cantr.  |Lacey - A Ranking Method for Detecting Scale. |Reimer - When no one is as smart as all of us...
3:45 Caruso - When Facing a Moral Dilemma is WorséMills - Reducing risk taking in adolescence... |Herzog - The wisdom of many within one mind...
EIN4|?|405RN EINHORN AWARD PRESENTATION — Boulevard A/B/C room
F;CET?EES POSTER SESSION #2 W/CASH BAR — Northwest Hall
2008 SJIDM Conference Paper Session — MONDAY, NOVEMER 17
SESSION #8 aw and ethics Biological substrates of decision making Subjective probability
8:45 Baron - The role of probability of detection.i Kugler - The Role of Incidental Emotions in... Le Mens - Experience Sampling Information abol
9:05 Krosch - Predicting choice and conflict in albyr...s |Baumeister - Lemonade and Bounded Ratignalit|Lan - Ambiguity aversion and the violation of ...
9:25 Converse - Reciprocity is not Give and Take... Busemeyer - Neural Correlates of Behavioral... |Haran - 100% certain but not so sure: calibration|..
9:45 Lagnado - Race and the dynamics of juror detis |Hedgcock - An MEG study of Neurological... Hau — The description—experience gap: Beyond. |.
SESSION #%Emotion and affect Individual difference measures Subjective probability
10:30 Barkan - Hot State Choice and Impact Biasgdic® | Nygren - Development and validation of theisie.. |Kusev - Memory-biased preferences: How...
10:50 Connolly - Decision entrapment by myopic etgr Lenton - To Maximize or Not: On Maximization...| Blkact - A Dynamic, Stochastic, and Computati
11:10 Kausel - The Influence of Self- and Othettifination.. |Figner - Development of Adaptive Risky Decisi...|Juslin - The Bounded Rationality of Weighting ...
11:30 | Teigen - Cold feet: Regret between decissors. . Finucane - What Needs to be Explained to Accouwindschitl - Wishful Thinking: How Desire for...
Llile\lgoHlEgé\l PRESIDENTIAL LUNCHEON AND ADDRESS — Waldorf Room

20
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2008 SJDM Schedule Overview

Special Events

THURSDAY, NOVEMBER 13

12:00-5:00pm 24th Annual Meeting of the Brunswik Society

http://www.brunswik.org/annualmeetings/meet24.html

6:00-7:30 pm Psychonomic Society Poster Session

FRIDAY, NOVEMBER 14
8:30 am-5:00 pm  24th Annual Meeting of the Brunswik Society

Psychonomic Sessions (Chicago Hilton)

Room to be announced, Chicago Hilton

Northwest Hall

Room to be announced, Chicago Hilton

8:00-9:40 am Judgment and Decision Making | nterhational Ballroom South
10:20 am-12:00pm  Judgment and Decision Making Il Williford Room
12:00-1:30 pm Psychonomic Society Poster Session Northwest Hall
4:10-5:30 pm Judgment and Decision Making Il Continental Ballroom
5:30-7:00 pm Psychonomic Society Poster Session Northwest Hall
5:00-7:00 pm Welcome Reception & Early Registration University of Chicago Gleacher Center
Please join us at the Welcome Reception at the ddsity of Chicago Gleacher Center 460 North 35t | E Ghin 5

Cityfront Plaza Drive. The reception will feature appetizers and a ¢msh This event will also provide ar! &=

CTr

opportunity for early conference registration sattyou can avoid the lines Saturday morning. Tkhepgon is = IneE § 11soredthg .Centel

1.5 blocks to North Cityfront Plaza Drive.

7:00-9:00 pm Executive Board Dinner

Members of the executive board, JDM officers, aramymm chairs for this year and next year are @évib a working dinner off-

site. Contact Alan Schwartz (alansz@uic.edu)dathkr details.
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SATURDAY, NOVEMBER 15

12:00-1:30 pm Psychonomic Society Poster Session Northwest Hall

12:00-1:30 pm Women in SJIDM Networking Event

W ek
Depaul Club
11th floor, Depaul Center
1 E. Jackson Blvd. -

All (women and men) are welcome to attend the fitimual Women in SJDM event, focused ¢ &
promoting the advancement of women faculty and uymgel students in SIJDM. Location™ =~
registration instructions, and other informationl\appear in the final program. Thanks to ot
generous sponsors, there is no fee for the Wome&JDM event, and lunch will be provided
Suggested donation contributions (listed on theMNsXdnference registration form) will help
sustain this event in the years to come. Donatiansbe made along with your SJDM conferen:
registration fees or at the event itself. Extra hmches may be available at the event, but eg;
registration guarantees that you will be providétthwne. For more information about this ever:
please contact Rebecca White (Rebecca.White@ clysbgmiu).

I e

1:30-2:30 pm  Keynote: Stephen Stigler

Boulevard A/B/C

"The Five Most Consequential Ideas in the Histdrgtatistics"

Five ideas are identified as the most consequantidle history of statistics. All had origins tha
predate the 20th century; all have enduring contearg relevance; all are basic yet sufficiently

subtle that they can puzzle and perplex some ofb#s minds even today. And, no, Bayes
Theorem is not in the list.

6:00-7:30 pm Psychonomic Society Poster Session Northwest Hall

6:15-8:15 pm Graduate Student Social Normandie lounge (second floor)

This informal event will provide student membersSIDM an opportunity to imbibe and network with faeure stars of the

field. But wait, there’s more: SJDM is buying tliest round of drinks! For more information contatulie Downs
(downs@cmu.edu).

SUNDAY, NOVEMBER 16

10:30-12:00 pm Special Symposium: Application and Innovation:

Northwest 3
Lessons from Medical Decision Making

This special symposium, supported by the Natiooer&e Foundation Decision, Risk, and Managemeigh&es program,
brings three members of the Society for MedicaliBien Making to the SIDM annual meeting to repartotting-edge
applications of decision science in medicine. Tlesgnters are joined by SIDM discussant Elke Wébsister symposium by
SJDM members is being held at the annual meetitigeoSociety for Medical Decision Making in October

4:45-5:15 pm Einhorn Award Presentation Boulevard A/B/C

Dan Ariely will announce the winner of the 2008I&liEinhorn award on behalf of the award commitied make a brief
presentation. The winner will make a presentabitihe research paper for which he/she won thecwar
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9:00pm-2:00amSJDM Social Event

As is tradition, SIDM will be sponsoring a partgs# to the conference E
hotel. Come join us at Buddy Guy's Legends, a id#&isicago blues |§

club, about 5 minutes by foot from the Hilton, fiod conversation,
live blues, drinks, and dancing. Some limited faoli also be

provided. We'll have a free drink ticket for thesfi250 people to arrive m:ﬁﬁ:fm

at the venue. SJDM acknowledges generous suppidped by The
Wharton Risk Management and Decision ProcesseeCent

Buddy Guy's Legends
http://buddyguys.com
754 S. Wabash
Chicago, IL, 60605
312-427-0333
(On map at right, hotel is A and Legends is B)

EHm S |
MONDAY, NOVEMBER 17
8:00-8:45 am  Business Meeting & Breakfast Boulevard A/B/C

All members of SJDM are invited to attend the basémeeting (just see if we feed you breakfasoif gkip the meeting).
Remember, every vote counts.

12:00-1:30 pm Presidential Luncheon Waldorf Room

The presidential luncheon will feature a preseamatf the student poster awards by Joe Johnsoesident Michael Birnbaum
will give a talk. Incoming president Dan Ariely ltiake the oath of office.
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2008 SJDM Conference
PAPER ABSTRACTS LISTED BY SESSION

SATURDAY, NOVEMBER 15

(1A) Symposium: How Choice Context Alters Relativéreferences for Want and Should Options
Organizer: Milkman, Katherine (Harvard University)

This symposium presents research on ways in whielsdntext of a choice can alter people’s likelithob selecting a “should” option
(e.g., a healthy food or highbrow film) over a “vtaaption (e.g., an unhealthy food or lowbrow filnTis is a particularly important
research topic because it has significant imphcetifor social welfare in such diverse areas aghteobntrol, retirement savings, and
educational attainment. One paper in this symposixamines the way guilt affects people’s likelihaddustifying one want choice with
the consumption of a should good. A second exantireesnpact in the field of the time separatindaice from its realization on whether
people prefer should or want options, offering ewice that people may learn to limit the impaciro&tdelay on their choices. A third
paper extends past research on the impact ofyjeiistis separate evaluation on preferences forweastis should options by focusing on
this phenomenon in the domain of incentives. Alfpreper demonstrates that the number of produdeatits people consider when
choosing between want and should options influenokege and that this effect is moderated by tpe tf cognitive processing subjects
engage in.

Constituent papers:

Guilt as Motivation: Role of Guilt in Choice Jugtidtion
Khan, Uzma (Stanford University); Dhar, Ravi (Y&laiversity); Fishbach, Ayelet (University of Chiagg

Guilt plays an important role in choices and selfitcol. Past research has treated guilt as an ematisuming that people feel guilty
when primed with guilt-related concepts and théifigy prevents further indulgence (Zemack-Ruga.eR2007). Contrary to an affective
view, we suggest a motivational view of guilt afw that guilt-primes can lead to more indulgentit\a@oices (Study 1 & 3) and
reduced experience of guilt (Study 2). We explhat guilt-primes create a motivation to feel unktguivhich in-turn promotes
interpretation of mundane choices as virtuous. & vgsuous/should choices then serve as guilt-riedjostifications for further
indulgence.

Highbrow Films Gather Dust: A Study of Dynamic Insistency and Online DVD Rentals
Milkman, Katherine L. (Harvard University); RogeT®dd (Harvard University); Bazerman, Max H. (Had/&niversity)

We analyze the decisions of online DVD rental congtrs in the field. We find that people are moreljiko rent DVDs in one order and
return them in the reverse order when should D\MBsented before want DVDs. This effect is sizablmagnitude, with a 2% increase
in the probability of a reversal in preferencesitira baseline of 12%) ensuing if the first of tveqsentially rented movies has more
should characteristics than the second. The sambersealso hold should DVDs longer than wants. #stamers gain experience with
online DVD rentals, these effects decrease.

Joint Evaluation: When Practical Incentives Win
Cryder, Cynthia E. (Carnegie Mellon University); NMém, Elizabeth E. (Carnegie Mellon University);dwenstein, George (Carnegie
Mellon University)

One common dilemma is choosing between what we arahtvhat we should choose. In three studies, \wergb that when incentives
are offered in isolation, hedonically appealing ht/ancentives like lotteries and chocolate are emaotivating than practical "should"
incentives like sure cash payments. When incentive®ffered in a direct choice (i.e., jointly) wewver, the preference reverses and
"should" options are preferred. The findings previghportant information for optimizing incentivehsnes and add new support to the
conclusion that decisions about single options termaximization of short-term utility whereas démns about several options promote
maximization of long-term utility.

The Dual Role of Option Attributes in Choice: IndwcJustification versus Providing Excuses
Sela, Aner (Stanford University); Berger, Jonahigdrsity of Pennysivania)

Can the number of product attributes people aresegbto influence the type of option they choosd,iBiso, how? Four studies
demonstrate the dual role of attributes in decisi@king. When people process effortfully, moreilatites increases conflict and
difficulty, promoting greater reliance on justift@ns for choice. This, in tum, leads people teceoptions that are easier to justify (e.g.,
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virtues and utilitarian necessities). When peoptegss heuristically, however, increased numbaettdbutes can have the opposite effect.
Multiple attributes may be perceived as indicatdrstility, which in turn serves as an excuse toage vices.

(1B) Behavioral and experimental economics

Psychological Connectedness and Temporal Discogintin
Bartels, Daniel M. (Center for Decision Researchiversity of Chicago); Rips, Lance J. (DepartmdrRsychology, Northwestern
University)

We explore Parfit's (1984) explanation of tempatistounting: You might prefer receiving $100 tonoarrto receiving $100 in a decade
because you are more closely connected psychollygicaour tomorrow’s self than to your self a dele later. Studies 1-2 predict
discounting from people’s own rated connectedness time (following Frederick, 2003). In Studie$3participants make decisions
about the timing of benefits or costs for fictioshhracters who undergo large changes at diff@@nts in life. All five studies reveal that
people prefer benefits to occur prior to large desnand prefer costs to occur after these changes.

Do the weak stand a chance? Distribution of resestia competitive environments
Avrahami, Judith (Hebrew University); Kareev, YaaKblebrew University)

When two agents of unequal strength compete, theggr is expected to always win. This expectatidrnue, however, only if the
evaluation of performance is flawless. Indeed, matheoretic analysis (Hart, 2008) reveals thahdfagents' evaluation is based on a
small sample of their performance — as is ofterctise in everyday life — the weaker agent's chahaénning can reach half the ratio of
the weak- to the strong-agent's strength. Theteestian experiment that modeled this situation1#¥), indicate that participants were
sensitive to their relative strengths and disteluheir resources optimally.

Intentions, Plans, and the Subtle Psychology oéibairnout
Goldstein, Daniel G. (London Business School); Irf@suke (Princeton University); Goritz, Anja S.riidersity of Erlangen-Nuremberg,
Germany); Gollwitzer, Peter M. (New York Univergity

Can being asked about a decision change the deciside? Surveys and polls proceed as if this watrthe case, though theories of
mere-measurement effects and implementation intespredict otherwise. We conducted large-scatelamized experiments during the
two national elections to estimate the voter tutrediects of two surprisingly simple treatmentskiag people if they intend to vote, and
asking people how they intend to vote. Using Biayemethods, we estimate the increase in turnoetvtreatments are administered
immediately, or months before, an election, andnwaters have one or many days on which to vote.

Patience Auctions: Novel Mechanisms for Elicitingddunt Rates and the Impact of Time vs. Money Figim
Olivola, Christopher Y. (Princeton University); WarStephanie W. (California Institute of Technolpgy

We introduce, test, and compare two novel auctased experimental methods for eliciting discoutggaln these “patience auctions”,
participants bid the smallest sum they would pregeeiving in the future -or- the longest time theguld prefer waiting for a reward,
rather than receive a smaller, immediate payofé Winning bidder receives the delayed reward; thiéobidders receive the smaller,
immediate payoff. These auctions offer a few imgotrtadvantages over other methods of elicitatioddition, we compare how
discount rates vary depending on whether the aufiicuses participants’ attention on the temporahonetary dimension of delayed
rewards.

(1C) Choice models

The Free-Choice Paradigm: Does Choice Affect oldRePreferences?
Risen, Jane (University of Chicago); Chen, KeitlalérUniversity)

Since Brehm'’s (1956) initial free-choice experimesychologists have claimed that choices affexfepences. However, the free-choice
paradigm fails to consider an assumption that gué®nomists, namely, that choices reveal underfymferences. It is unclear whether
the “spreading of alternatives” is a result oftatte change following choice or is, in part, agefiion of an underlying preference revealed
by the choice. In two studies, we disentangle ffexes of dissonance and revealed preferencesredudts suggest that psychologists
ought to re-visit the free-choice methodology, pathaps reassess some of the conclusions thabbemedrawn from it.

Decision making under time pressure: Implicatiaorsdfual systems and strategy-switching
Johnson, Joseph G. (Miami University); DeCaro, Bbfhliami University); Koop, Gregory (Miami Univeitg)

Many recent theories assume a dichotomy betwedredaie and automatic processes; others suggestrtamssess a repertoire of

strategies, applied under the appropriate conditiBoth these approaches lead to predictionsdakatonditions change, people should
switch the way they tackle a decision problem. \Wically investigate this hypothesis and extenevimus work by including a fine-
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grained manipulation of time pressure and set slzg&ng process- and outcome-based measures, wat de@evidence for a discrete
switch as these variables change. We present @fvark that accounts for our results by considebelgavioral changes in a more
continuous manner.

Violations of Upper and Lower Internality with Ndenetary Gambles
Markle, Alex (NYU); Rottenstreich, Yuval (NYU); Galt, Jeff (NYU)

Most models of decision-making under risk hold thdtviduals evaluate uncertain prospects by takinvgeighted sum of the values of the
prospect’s possible outcomes. One implicatiohas the valuation of a prospect will always faltveeen the values of its highest and
lowest possible outcomes. An even chance to whreea trip to Hawaii or a Nintendo Wii should lesd attractive than the better, and
more attractive than the worse of the two priaé& document violations of this “internality” reqement that lead to valuations both
below the worst outcome as well as above the hasbme.

“Experience” Theory: Comparing Preferences for Rigk«periences and Monetary Gambles
Martin, Jolie M. (Harvard Business School); Nortbtichael |. (Harvard Business School)

Our understanding of risk-seeking is based pripanil responses to monetary gambles, but decisid@imaommonly confront choices
between experiences, such as which restaurandendist — to visit. We show that individuals agksseeking for positive experiences and
risk-averse for negative experiences — while thrense is true for monetary gambles, where we raglistandard risk-aversion for gains
and risk-seeking for losses. We demonstrate theatuse people adopt extreme points for experienoefieeted in utility curves that are
concave for negative and convex for positive exgpees — they ironically treat most positive expearés as “losses” and most negative
experiences as “gains.”

(2A) Consumer decision making

Waiting, Value Inference, and Intertemproal Choices
Dai, Xianchi (University of Chicago Graduate SchobBusiness); Fishbach, Ayelet (University of Gligo Graduate School of Business)

This paper examines the effect of waiting on pagein intertemporal choice between a smaller-somward and a larger-later reward.
We propose that people infer from the wait expeeethat they value the rewards. Therefore, whetingdior a single reward (e.g., an
apple) they become less patient. But, in the comtean intertemporal choice they become more pgtsnce the difference in between
the value of the larger and smaller rewards inezésne vs. two apples). Across four studies weodetrate that in intertemporal choice,
wait increases patience by increasing the perceigkc of the choice options.

Money Muddles Thinking: The Effects of Price Coarsition on Preference Consistency
Lee, Leonard (Columbia University); Bertini, Mar(taondon Business School); Ariely, Dan (Duke Uniitsis

We study the possible role of price in impedingsistent (transitive) choice behavior. We argue thathedonic representation of money
is ill-defined in the minds of consumers, whichtumn makes preferences less stable when priceastrdioute in choice. The results of five
experiments involving pairwise choices among tehitts provide convergent support for this hypohda addition, the effect is robust
to different preference elicitation methods, pesseven when participants are simply asked to densiow much a product might cost,
but is attenuated when people think about oppdstwast in a well-defined manner.

A Dirty Word or a Dirty World? Attribute Framing dfitics, and Query Theory
Hardisty, David (Columbia); Johnson, Eric (Columbi&/eber, Elke (Columbia)

719 Americans chose between pairs of options fergiit product categories. One option offeredaglyet at some price; the other
offered the same product at a higher price that foaireducing the carbon emissions caused byribdut, labeled either a carbon tax or
a carbon offset. This attribute label frame strgngipacted choices. The effect was greater foridelitified Republicans and
Independents than for Democrats. Consistent witr@Uiheory, the combination of framing and politiparty affiliation determined the
number and order of thoughts in support of thearareducing product, which in turn predicted chdiegavior.

Reconstructing History: How Construal of Past Egdnfluences Judgments of Recency and Culpability
Kyung, Ellie (New York University); Menon, GeetarflVersity of Pennsylvania); Trope, Yaacov (New Ybhkiversity)

Given the reconstructive nature of memory for time,examine how concrete and abstract mindsetsgltetall of negative events can
influence temporal judgments and subsequent judtgreérculpability. In a series of studies involvitfijameworthy” news events (e.g.,
Dell battery recall), we demonstrate that: 1) Caradtlevel systematically influences both objectigiates) and subjective (recency)
temporal judgments in memory; 2) Construal level adifferential effect on temporal judgments deliegmon information availability
(e.g. abstract mindsets are not always associatbdyreater temporal distance); and 3) Decreasezbpyed temporal distance from an
event results in reduced judgments of culpability.
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(2B) Behavioral and experimental economics

Paying People to Look at the Consequences of Autions
Dana, Jason (University of Pennsylvania); Cain,l2ayYale University)

We examine ways to combat “strategic ignoranceteritionally maintaining ignorance about the negatonsequences of one’s actions.
Building on prior experiments showing that peopleid information that might make them more generiougzames, we offer players a
subsidy to look at the consequences of their astiélie see a sharp increase both in consumptimrionmation and frequency of socially
beneficial vs. selfish choices. The subsidy tletisrned a large social profit. Our results applintreasing social welfare where directly
subsidizing a desired behavior is difficult, sustpaying people to be tested for sexually transohitiseases.

Providing Multiple Rather than Single Units of a@loEliminates the Endowment Effect
Burson, Katherine (University of Michigan); Farcaddd (London Business School); Rottenstreich, YMaw York University)

We find that participants given one unit of a g¢ed). one chocolate) show an endowment effectthatiparticipants given multiple units
(e.g., ten chocolates) do not. We suggest thdirigmultiple units minimizes attachment; previeushors argued that holding cash or
exchange goods attenuates loss aversion by minign@tachment or that market experience does sghdfmore, giving participants a
single, well-defined unit yields an endowment effeo matter how inclusive the unit. Participagiteen one box of chocolates show an
endowment effect, though the box contains tenalates, and participants given ten separate chiesodhow no endowment effect.

The Cultural Perception of Procedural LegitimacZemparing Chinese and Ger-man CooperativenesséaBdilemmas
Tontrup, Stephan W. (Max Planck Institute for Resk on Public Goods, Bonn); Gaissmaier, WolfgangxPlanck Insitute for Human
Development, Berlin)

The procedural legitimacy strengthens people’sngitiess to cooperate in social di-lemmas. In aipgiolods game, we manipulated
procedural legitimacy by allowing subjects to votea set of rules or giving them the same setlesrexogenously. Assuming that
perceived legitimacy depends on culture, we coredlitte experiment in China, where the democratigonity rule should not have
credit and in Germany. As hypothesized in Germagyatverage con-tributions to the public good wenehrhigher in the voting than in
the control condition (85.2% /58.5%). In harsh casttwe did not find an effect in China.

The "Uncertainty Effect": In Fact the Effect of léminty
Simonsohn, Uri (UCSD)

The recently documented "Uncertainty Effect” (UBg finding that sometimes a lottery is valued kss its worst outcome, contradicts
all leading theories of decision making under utadety. This paper presents results from two erpanmts designed to tease apart three
possible causes for it: (i) people having a didistaste for uncertainty, (i) the lottery's highlue outcome diminishing the perceived
value of its low value one, and (iii) participamssunderstanding the lottery description. Experitiedocuments the UE in a design
where the valuation of the low and high value omtes are elicited jointly, eliminating the seconglaration. Experiment 2 directly
assesses participants' understanding of the Ipfteding that most participants understand it, #rat the UE is not caused by the few
who do not.

(2C) Decision analysis

Are prediction markets well calibrated decision|gfo
Page, Lionel (University of Westminster); ClemepRrt (Duke University)

Prediction markets have potential as managemelst fimodecision making under uncertainty. They bara powerful tool for extracting
and aggregating private information. One of theamgyestions regarding prediction markets has aliyurveen the extent to which prices
are accurate estimates of the underlying eventghitiies. We show that prediction markets conaggra distant event in time should
theoretically systematically present biases inrthgces due to the conflict between their duratiad the time discounting preferences of
traders. We confirm this result using for the ftiste a very large dataset on long term prediatiankets.

The Analytic Hierarchy Process and the Theory e&blirement
Bernasconi, Michele (Universita dell'Insubria);@@at, Christine (Universidad de Navarra); SedffRello (Universita dell'lnsubria)

The Analytic Hierarchy Process (Saaty 1977) is@siten-making procedure for establishing prioritiesnulti-criteria decision making.
Underlying the AHP is the theory of ratio-scale sweas developed by psychophysics Stevens (195¢ imiddle of the last century. It is
however well-known that Stevens' original model ftased in various respects. We reconsider the AHRJht of the modern theory of
measurement based on so called separable reptasenthlarens 1996). We provide various theoretioa empirical results on the
extent to which the AHP is robust to the modermth@f psychological measurement.

A Context Dependent Model of Decision Making Uriisk
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Mukherjee, Kanchan (INSEAD)

A context dependent valuation model of decisioninlinder risk, where the valuation of a gambleedels not only on its own
probabilities and outcomes but also on the otherhds in the choice set, is proposed. This desegiphodel, motivated by the range-
frequency theory (Parducci, 1965) uses fewer paesithan cumulative prospect theory and can a¢doun wide variety of behavioral
anomalies. The model can also be used to derivéitamms under which specific behavior patterns barexpected to occur and also
predicts changes in behavior with changes in sipqudframeters of a decision situation.

Ecological Rationality With and Without a Modeltbé Environment
Katsikopoulos, Konstantinos (MIT and MPIB)

The theory of ecological rationality aims at unaavg conditions that determine the accuracy ofslenirules. | study some concepts that
explain the accuracy of linear and lexicographlesuin fitting and prediction. First, | show thie concept of cumulative dominance has
a broad explanatory power for the accuracy of éxebgraphic rule. Second, | introduce “odd-cuelimnments, where all cues, except
one, imply the same decision (such environmentp@ealent when there a few cues). | connect oddecwvironments with the concept of
linear cognitive ability, and derive conditions fbe relative accuracy of linear and lexicograptles.

(3A) Consumer decision making

Can there ever be Too Many Options? Re-Assessingffact of Choice Overload
Scheibehenne, Benjamin (Indiana University); Grefder, Rainer (Mannheim University); Todd, Pete(Mdiana University)

The effect of choice overload or too-much-choicedizts that having too many options to choose filecreases the motivation to choose
or the satisfaction with the finally chosen optigvhile past research reports strong instanceseoéffiect, in a series of five experiments
in the lab and in the field the effect did not agpeé\ subsequent meta-analysis including 48 pudtisind unpublished experiments
indicates that the effect is less robust than presly thought as the mean effect size acrossuallest is zero. The implications of these
findings are linked to decision making research possible future directions.

Single option aversion: When the illusion of cha&guces deferral
Mochon, Daniel (MIT)

Recent work in decision making has shown that &irey the number of options can make people wdfs€loice sets that are too large
(lyengar and Lepper 2000), or with options thattacesimilar (Dhar 1997; Tversky and Shafir 199@)gte conflict that leads to choice
deferral. In the current work we examine the osliée of the spectrum, and show that having toodiesices can lead decision makers to
undervalue otherwise attractive alternatives. \We fhat merely adding options to the choice segr{éNusory ones) can increase the
choice share of previously available and rejectezbo

Alternatives, Attributes, Epistemic Motivations aidbice: When and to Whom More Information is Haitthf
Amit, Adi (The Hebrew University of Jerusalem); 8ad.ilach (The Hebrew University of Jerusalem)

People make decisions more easily and confidehtipsing from few (rather than many) alternativger{par & Lepper, 2000).
Expanding this research we examine how difficuitg aonfidence with a decision are affected byl{e)rtumber of alternatives; (b) the
number of attributes describing each alternatine; @) individual differences in epistemic motieets. Two studies revealed that
participants with high (but not low) Need-for-Cotwe-Closure experienced greater alternatives émithates overload (difficulty, regret
and reduced confidence). In an additional study)ipudating conservation (vs. openness) increasedtisceptibility to overload:
participants in the "conservation" condition expreded greater alternatives and attributes overload.

Choice Deferral Can Arise from Absolute EvaluatiorRelative Comparison
White, Chris M. (University of Lausanne); ReiserisNUniversity of Lausanne); Hoffrage, Ulrich (Wersity of Lausanne)

When choosing among several options, previous reseaggests that people may defer choice forreithievo reasons: because none of
the options is good enough, or because they areent@tin which is the best. A different kind of pegsing is needed to reach each of these
outcomes: absolute evaluations and relative corsasj respectively. These observations form this bathe Two-Stage, Two-

Threshold model of choice deferral. Two experimemésreported in which each of these types of gsing was encouraged in two
conditions. The effects of three independent véesdiffered between the conditions as predictethbymodel.

(3B) Behavioral and experimental economics

Testing process models of risky choice
Pachur, Thorsten (University of Basel); Hertwig)pha(University of Basel)
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We address recent empirical challenges to theifyrioeuristic (Brandstétter, Gigerenzer, & Hertw2@06)—a process model of risky
choice—by deriving process predictions both from hleuristic and from Neo-Bernoullian models ofyishoice (e.g., cumulative
prospect theory). We tested these predictions wsimpcessing tracing methodology, Mouselab. Migltipocess tests reveal a varied
picture, with partial support for both models blsbavith a number of patterns inconsistent witmth&ey patterns in the process
measures contradicting both models seem to be imdiree with a heuristic that embodies similaritgded elimination processes.

Transitivity of Preferences
Regenwetter, Michel (UIUC); Dana, Jason (U Pebyis-Stober, Clintin (UIUC)

In counterpoint to Tversky's seminal (PsychologRaliew, 1969) “Intransitivity of Preferences,” weronsider his data as well as those
from more than 20 other papers on “intransitiveigien makers. We challenge the standard operdizatians of transitive preferences
and discuss pervasive methodological problemsarecdtiection, modeling and analysis of relevantieiced data. We argue that
“stochastic transitivity” should be abandoned asoalel of preference transitivity. We show thatdlaga from many of the available
studies designed to elicit intransitive choice @mesistent with variable strict linear order prefeges.

In Pursuit of Procedural Utility: The Role of Autamy in Felt Utility During Decision Making
DeCaro, Daniel A. (Department of Psychology, Midmiversity, Oxford, OH 45056); Johnson, JosephO&partment of Psychology,
Miami University, Oxford, OH 45056)

Contemporary preferential choice models (e.g.,peotstheory; Kahneman & Tversky, 1979) are basea @mnsequentialist notion of
utility, wherein utility is solely a function of @ected outcomes. However, recent research provideenstantial evidence that decision
makers also derive utility from the processes gaimey outcomes — procedural utility. We present sivalies quantifying procedural
utility within the context of a ubiquitous humanede- self-determination (Deci & Ryan, 2000). Cantta dominant speculation,
individuals derive utility from decision proceduiigsvays that qualify major truisms in contemporeegision science, including prospect
theory’s notion that losses loom larger than gains.

Quantitative predictions in social science, and ¢heice prediction competition
Erev, Ido (Technion); Ert, Eyal (Harvard); Rothyill (Harvard)

Behavioral decision research is in a position tuoe the gap between the exact and the sociakssiemhat is, the analysis of social
problems as decision tasks allows quantitativeiptied of behavior. The main goal of the currertdjpct is to clarify and further this
claim. We organized three open choice predictampetitions (see http://tx.technion.ac.il/~eyakestset.ntml). The competitions
focused on three related choice tasks: One shatioles from description (like the situations analyby Kahneman and Tversky, 1979),
one shot decisions from experience, and repeatdsliotes from experience. The predictions submisdiadline is September 1st 2008.

(3C) symposium: Computer techniques in decision rearch: Surveying recent advances and advice for pantial developers
Organizer: Johnson, Joseph G. (Miami University)

This symposium will provide an introduction to \ars computing techniques useful for JDM researclireder to foster a
computational community in our field. Many indivials, especially graduate students, have expressedjdnterest in such a session
tailored specifically to decision scientists. liegdeyond the traditional presentation format tuesuuseful technologies, offer hands-on
tutorials, and provide a forum for interested resteers to learn more about existing free software@ll as advice from developers about
creating their own. Software descriptions and mep&-will be available online and announced prich®conference. During the
symposium developers will briefly demonstrate tbfvgare, allow those with laptops to explore ttegiftware’s functionality, and answer
questions about design and application. Due tosdvelming response from developers and symposium tiomstraints, only a subset of
those technologies featured online can be covaeradgithe symposium. These will be selected byotiganizer, based on voting from
website visitors and to ensure representation floee primary domains: experimental designs; distaalization and analysis; simulation,
modeling, and prediction; and instructional to@gmposium presenters will be available collectivatia table during a subsequent poster
session for interested individuals to receive aoluitl informal contact.

Constituent papers: To be determined by a voting pcess and announced in the final program

(4A) Consumer decision making

On the ordinality of affect as a heuristic for valu
Pham, Michel Tuan (Columbia U); Toubia, Olivier (@mbia U); Lin, Claire (Columbia U)

We propose that, compared to the cognitive systteenaffective system assesses value in a moreabidather than cardinal) fashion.
Consistent with this hypothesis, we find acrossdfstudies that affective ratings of value, sudhasttractiveness of potential dates or
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the pleasantness of feelings elicited by magazitanes have more ordinal distributions than margnitive ratings of the same targets
such as the intelligence of the potential dateh@quality of the pictures. Process-tracing figgifurther show that affective judgments
are more likely to be made in a self-generatedraadd increase memory for ordinal information.

Economic decision making under conditions of extréime pressure and option overload: an eye-trglstudy
Reutskaja, Elena (IESE Business School); Pulseilmerg, Johannes (Caltech); Nagel, Rosemarie (@RR)erer, Colin F. (Caltech);
Rangel, Antonio (Caltech)

We study the computational processes underlyinggel@mong familiar snacks under extreme time pregs =3 sec) and option
overload (4-, 9-, or 16-item sets) using the epeking data. Surprisingly, we find that averageiahefficiencies are large (about 80%),
suggesting that subjects are able to make goodidesieven under severe time pressure. Choicegedirdescribed by a sequential
search model in which subjects randomly fixatetems to measure their values as long as they raeeand choose the best item they
have seen. Decision process also exhibits signffidsplay-driven biases that can be exploiteddiigrs.

Choice by Iterative Elimination
Masatlioglu, Yusufcan (University of Michigan); Najima, Daisuke (University of Michigan)

Motivated by real life decision problems, we moadoundedly rational choice procedure, called eéhbiciterative elimination, where an
alternative might not be compared by all availatiternatives. Our decision maker continues hetdithsearch until she finds an
alternative which is optimal within its consideaatiset. We study properties of this procure andigeoa full characterization. While our
behavioral postulates enable the model to accomtmagamingly irrational behavior, such as the Atioa Effect and “less is more"
phenomena, they permits choice cycles. Moreovegla@identify preferences from a boundedly ratitnehavior to make welfare
analysis possible.

How adaptive is consumer sequential search?
Fu, Wai-Tat (University of lllinois)

An experiment was conducted to study how consuasapt to uptrend and downtrend market conditiorssgeneralized secretary
problem. Compared to the optimal model, the amofiséarch in the full-information condition was $#o to the optimal than the rank-
only condition. Participants searched too muctowmtrend and too little in uptrend with rank-onifarmation. When the set size was
unknown, participants searched more with full infation but less with rank-only information. In geadeparticipants were highly
adaptive to changing market conditions by adopdiffgrent decision rules. A behavioral decision mlagdas proposed to account for the
observed pattern.

(4B) Symposium: Behavioral Economics and Health
Organizers: John, Leslie (Carnegie Mellon UnivgjsiVisdom, Jessica (Carnegie Mellon University)

Individual behavior plays a central role in theedise burden faced by society. Many major healthlgmes are exacerbated by unhealthy
behaviors. Modifiable behaviors such as tobaccoatsesity, and alcohol abuse account for nearlytioing of all deaths in the United
States. Reducing morbidity and mortality may depesnichuch on motivating changes in human behavionateveloping new treatments.
Behavioral economics is emerging as a key dis@gtirmodifying behaviors that are potentially harhtb health. In contrast,
conventional economics does not provide satisfggiolicy solutions to problems caused by self-hairb&havior because it is premised
on arational choice perspective, and assumestiaiduals make optimal decisions given their infation, resources, and preferences.
The main policy tools suggested by conventionahendcs — providing information or changing pricesly partially address these
problems because they fail to exploit what is kn@lout human motivation and behavior change. ldéries of papers, we present work
using behavioral economic approaches that havegnéed the importance of present-biased preferefassaversion, regret, over-
optimism and defaults in designing interventionsrprove health. These papers present innovatiye wawhich behavioral economics
can inform policy and reduce self-destructive bébrav

Constituent papers:

Promoting Healthy Choices: Information vs. Convene
Wisdom, Jessica (Carnegie Mellon University); Dowhsie (Carnegie Mellon University); Loewensteggorge (Carnegie Mellon
University)

Although recent legislation has been enacted toiredast-food restaurants to display calorie infation on menus, the consequences of
posting such information remain unclear. We addites®ffects of providing information and test éféicacy of an alternative approach
that makes ordering healthier foods slightly mamewenient. Fast-food customers were given menuvérged by: 1) provision of general
calorie recommendations, 2) provision of specifitode information, and 3) whether high- or lowaré items were more easily
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accessible. Results suggest that a strictly infional approach may be less effective than sulotieéagnce in enticing fast-food customers
towards healthier meals.

Constrained Volition and Healthier School Lunches
Wansink, Brian (Cornell University); Just, David @ornell University); Payne, Collin (Cornell Unigity)

School lunch programs are criticized for not enaging students to make nutritious food choicesldihg from a behavioral economic
perspective, we suggest that small restrictiorssbmol lunch payment systems could subtly leadesiisdo choose healthier food. A
controlled field study showed that students usinestricted (versus unrestricted) debit card omibeslthier food and ate fewer calories.
They also altered their evaluation of the food disdounted the money remaining on their card. Rddpach cards restricted to healthier
foods might dramatically improve school lunch fatobices without unduly restricting perceived chaiceliminishing cafeteria revenue.

A randomized controlled trial of financial inceras/for weight loss

Volpp, Kevin (University of Pennsylvania SchoolMg&dicine); John, Leslie (Carnegie Mellon Univerkifjroxel, Andrea (University of
Pennsylvania); Norton, Laurie (Philadelphia VA MeliCenter); Fassbender, Jennifer (University offRglvania); Loewenstein, George
(Carnegie Mellon University)

In a weight loss intervention designed to leverdggsion errors, participants were given a go#bsihg 1 pound per week for 16 weeks
and were randomized to either usual care or fighimtentives. One incentive condition used depmsitracts in which participants put
their own money at risk which they would lose éytfailed to lose weight; the other was a lotteagdd incentive scheme. Results were
analyzed using intention-to-treat; subjects in botentive conditions lost clinically and statistlig significantly more weight than
controls. Behavioral economics concepts could laav@jor impact in reducing the incidence of oberstgted illnesses.

Put Your Money Where Your Butt Is: A CommitmeningavAccount for Smoking Cessation
Gine, Xavier (World Bank); Karlan, Dean (Innovatiofor Poverty Action); Zinman, Jonathan (Innovasidor Poverty Action)

We designed and tested a voluntary commitment ptddithelp smokers quit smoking in the Philippiriaslividuals who sign a CARES
contract deposit money into a savings account grekao let the bank forfeit their entire balancetarity if they fail a urine test for
nicotine and cotinine six months later. Subjectereli CARES were 3 percentage points more likepyetss the test than the control group
after 6 months, and again in surprise visits dfemonths.

(4C) Heuristics and biases

The Cost of Payoff and Probability Distortions irsk Monetary Gambles
DeKay, Michael L. (The Ohio State University); SéoiEric R. (Wake Forest University); Sorenson, €Mt (The Ohio State University)

Evaluations of unambiguous payoffs and probatslitiee often distorted in the direction of currerf@rences, with sizeable effects on
final choices. In new studies involving risky gaedyimaking previous information visible throughté task amplified distortions (Study
1) and eliminating intervening questions did natidish effects on choice (Study 2). In Study 3géardifferences in payoffs and
probabilities that were presented later in thermfation sequence overcame the effects of informatistortion when they changed EV
differences by 18-52% (median = 25%) of the gamlbléginal EVs. These are the first estimates eftonetary costs of information
distortion.

How multiple anchors affect judgment: Evidence fthmlab and eBay
Li, Ye (University of Chicago GSB); Zhang, Yan (Waisity of Chicago GSB); Zhu, Ting (University ohicago GSB)

Anchoring research has largely ignored the efféntwitiple anchors. We propose that presentingiplalanchors increases the salience
of anchor plausibility, thus decreasing the wemfimplausible anchors. This predicts diminishingrginal effects of extremity for single
anchors, but reversals when adding a second arfsingfle extremely low anchors generated lower oaemdgments relative to less
extreme ones. The reverse was true with the addifi@ second, plausible anchor: extremely low aregenerated HIGHER judgments.
Additional evidence is obtained from a natural ekpent using Buy-It-Now auctions on eBay.

Heuristics in Context
Wang, X.T. (University of South Dakota); Ziebarh, E. (University of South Dakota)

This study examined how some well-known choice isdos and a newly developed minimum requiremeriR{Meuristic predict actual

choice behavior, and identified users’ a prefereders for these heuristics based on their evaludhta in the contexts of public and
consumer choice. The results revealed a signifigeaference for reference-point dependent heuwsijgb@rticularly in the domain of public
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choice. Moreover, an analysis of the heuristicgldyess of fit with the actual choices showed th#té public choice domain the MR
heuristic had the best fit while in the consumendim MAUT exhibited the best fit.

The impact of experience on information, belief] areferences in decision under uncertainty
Hadar, Liat (UCLA Anderson School of ManagemenxFCraig R. (UCLA Anderson School of Management)

Previous research on experienced-based decisigrfstwsed on the impact of overall experience ariceh In real life, however, people
often have more experience with one alternative amether. In two studies we demonstrate thatdbe éxperience one has with one
outcome distribution over another, the larger #ma@ing error and the judgment bias for the legeagnced outcome, which may lead to
reversal in choice compared to equal-experienceebasoice. Moreover, the less experience one hthsone alternative over the other,
the lower one’s willingness to bet on it, holdiregrpling error and judgment bias constant.

SUNDAY, NOVEMBER 16

(5A) Consumer decision making

Seeking Freedom Through Variety
Levav, Jonathan (Columbia University); Zhu, JulRti) (University of British Columbia)

Psychological reactance arises when an individdi@edom is curtailed, evoking behaviors aimeatgamning freedom. In this paper we
investigate an important source of reactance: physonfinement. We propose that asking individt@isiake choices in (relative)
physical confinement will evoke reactance. In tteeelies and one market demonstration, we shovathaique consequence of this
reactance is that people seek variety in theiragsoas an expression of freedom (Kim and Drole8200

In Defaults We Trust
Liersch, Michael J. (NYU (Stern)); McKenzie, Crag M. (UC, San Diego)

Recent research suggests that default effectsaased, in part, by people’s perception that defark implicit recommendations. Seen
this way, trust may matter: People may be mordyliteopt out of defaults if they do not trust thefaults’ source. Experimental results
support this hypothesis: When a new company, InaiginCo, was introduced to participants by an distadd company (e.g., Wal-Mart),
participants adhered to defaults associated widginationCo (e.g., “send me ImaginationCo coupowsign trust in the established
company was high, but not when it was low. Rejmoral influences on default effects should be adergid when establishing defaults.

Will a Rose Smell as Sweet by Another Name? Speidfi-Seeking in Decision-Making
Hsee, Christopher K. (University of Chicago Graéuathool of Business); Yang, Yang (Shanghai JiagTéniversity); Gu, Yangjie
(Shanghai Jiao Tong University); Chen, Jie (Shangjaa Tong University)

We offer a framework about when and how specificeti(e.g., megapixels of a camera, number of arlvag massage chair) influence
consumer preferences and report five studies ésaitite framework. Studies 1-3 show that even wbasumers can directly experience
the relevant products and the specifications datig or no new information, their preference il influenced by specifications,

including specifications that are self-generateditandefinition spurious, and specifications ttnet tespondents themselves deem
uninformative. Studies 4 and 5 show that relativettoice, hedonic preference (liking) is more gaid less influenced by specifications.

The Impact of Add-On Features on Consumer Produaliations
Bertini, Marco (London Business School); Elie Ofelarvard Business School); Dan Ariely (Fuqua Sclub@usiness, Duke University)

The research presented in this paper provides resédinat “add-ons” sold to enhance a product candre than just optional benefits.
We argue that consumers draw inferences from thiadnlity of add-ons, and that these inferences! I changes in the perceived utility
of the base good. We further argue that therenaweiytpes of enhancements, alignable and nonalighalith opposing effects on
evaluation. A set of experiments with five differ@moduct categories confirms this prediction. Guidies also show that the amount of
product information available to consumers and etgi®ns about product composition play importaotierating roles.

(5B) Symposium: Application and Innovation: Lessons fromMedical Decision Making:
(Special Symposium by Members of the Society for Mical Decision Making)

Organizers: Alan Schwartz (University of lllinoi§andy Schwartz (University of Pennsylvania)
Discussant: Elke Weber

The goal of this symposium is to present and dsoecent work in MDM that has not yet been widégseminated in the basic JDM
literature, including research developed specifidal meet the needs of health care decision makirggudies that illustrate differences
between health decision making and other decisiomaths. SJDM members are presenting a complemesyargosium at this year's
annual meeting of SMDM. This symposium swap is sugg by National Science Foundation grant SES-881/BES-0820329
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Constituent papers:

A time trade-off method for eliciting partner’'s disgof-life due to patient’s heath states in patstcancer

Basu, Anirban (University of Chicago); Dale, Wittia(University of Chicago); Elstein, Arthur (Univéssof lllinois at Chicago); Meltzer,
David (University of Chicago)

Cost-effectiveness analyses may better refledutheosts and benefits of medical interventionthéy incorporate the effects of patients’
health on their family members. We developed anpliega time trade-off (TTO) technique to find sfggant impacts on the quality of
life (QOL) of partners due to potential prostateas-related health states of the patients. Thegsed TTO technique had good face,
convergent, divergent and concurrent validities. fédmd evidence that the partners were not actngraxies for the patient. The new
time-trade-off method appears to produce valid nnessents of the spillover effect on family memb&GL.

Race-based bias in physician decision making
Arkes, Hal R. (Ohio State University); Dawson, Né¢a(MetroHealth Medical Center)

Using the Implicit Association Test as a measurgnoplicit race preference,” Green and colleaguige that in recommending therapy
for patients presenting with symptoms suggestingeacoronary syndromes, physicians scoring in giie-ivhite bias” range treated
African-Americans unfavorably. However the datavghioat only physicians with the lowest levels ofd4J’ treated the races differently!
Also, African-Americans are more likely than Whiteamanifest symptoms mimicking coronary diseaghénabsence of significant
coronary obstruction, thus making equivalent tresttmecommendations a questionable standard. WgesuGreen's results do not
support the conclusion of biased treatment chaioésvorable to African-Americans.

Acceptable regret: an extension of basic decisiaking concept to medical and clinical research aren
Djulbegovic, Benjamin (Moffitt Cancer Center, UrBouth Florida); Hozo, I1ztok (Indiana U)

All major theories of choice agree that rationalisien-making requires integration of benefits (gaiand harms (losses) of the agents
actions and consequences. The differences betlvesa theories mostly arise from the proposed wayéxactly decision-makers should
relate benefit and harms of a particular decisie.have developed the concept of acceptable riegseid on observations that under
some circumstances, loss of benefits, or inflictans due to wrong decision-making can be tolertede, we summarize findings
hitherto buried in several publications on how atakle regret can be applied in clinical decisicakimg as well as in clinical research.

(5C) Heuristics and biases

Strategy Selection by Default: Recognition-baséerémce in Federal and State Elections
Marewski, Julian N. (Max Planck Institute for Humaevelopment, Berlin, Germany); Gaissmaier, Wolfgévax Planck Institute for
Human Development, Berlin, Germany); Schooler, Ja¢Max Planck Institute for Human DevelopmentliBeGermany); Goldste

The recognition heuristic is a simple rule of thufmbtwo-alternative choice decisions. Reactionetiamd fMRI data suggest that it might
be used by default. We (a) propose the conditiomeuwhich the default is overruled. We (b) genieeathe heuristic to situations with
multiple alternatives, proposing a mechanism of Ipeaple form consideration sets, that is, how #iegle out alternatives from a
multitude that are worth further information search6 studies, we (c) show that the heuristic jutsceople’s inferences—including
voters’ forecasts of 3 political elections—bettean each of 6 more complex alternative models.

Base-rate respect by intuition: Approximating ratid choices in base-rate tasks with multiple cues
Glockner, Andreas (Max Planck Institute for Reskame Collective Goods); Dickert, Stephan (Max Plamstitute for Research on
Collective Goods)

Barbey and Sloman (2007) argue that decision tagksase-rates and specific information might siimmnes be solved well by intuitive
processes. The research paradigms from probabitiféirence and base-rate tasks were combinedéstigate whether individuals use
and adjust their intuition in base rate tasks wwithitiple cues and repeated feedback. Allowingritwitive decision making and providing
information in a simple matrix format we observeihze-stable accuracy rate of 86% and a high caticel between choice proportions
and posterior likelihoods. Participants’ choicepragimated rationality according to Bayes’ theorem.

The smart potential behind probability matching
Gaissmaier, Wolfgang (Max-Planck-Institute for Hunizevelopment); Schooler, Lael J. (Max-Planck-bgti for Human Development)

Probability matching is a classic choice anomatgrofissumed to be a cognitive shortcut. In contraseént literature suggests that it is
not a strategy per se, but rather another outcdmmesperceiving randomness. People search forrpatiyen in random sequences, which
results in probability matching at the outcome leWe demonstrate that at least for participang lim working memory capacity, indeed
a potentially smart pattern search strategy uredepiobability matching. These probability matcherge a higher chance of finding a
pattern if one exists. We therefore conclude there is a smart potential behind probability matghi
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Symmetries in cue weighting based on causal models
Shah, Anuj K. (Princeton University); Oppenheiniganiel M. (Princeton University)

We often use information symmetrically when formjndgments. That is, if Cue A informs us about Buéhen Cue B often seems to
inform us about Cue A. Since people readily trabkut cause and effect in the world, we proposaradwork based on causal models to
predict when symmetries and asymmetries in cuehtiamywill arise. In a series of studies, we shbat the symmetry of participants’
cue weighting depends on three factors: causaitate; structure complexity, and directionalityjudgments. Implications for research
on heuristics are discussed.

(6A) Risk

On the Nature of Risk Aversion: Self-RegulatoryoRee Depletion and Risk
Vohs, Kathleen (University of Minnesota); Amir, Qdniversity of California, San Diego); Dhar, RaYigle University)

Risky decisions have been studied in almost ahefsocial sciences, yet scientists are less shia¢ wnderlies risk-related preferences.
The current work indicates that the revealed pesfes for risk can be conceptualized as a temptatimterated by executive control
processes; accordingly when executive overridinidaned, the preference for risk should be strangjeross five experiments, we found
that self-regulatory resource depletion led toefgrence for riskier options and that this was madnly to the temptation of the upside of
the outcome.

Should | stay or should | go? How prior eventduiafice subsequent decision making under risk
Tinsley, Catherine H. (Georgetown University); Bill Robin L. (Georgetown University); Cronin, Mattih (George Mason University)

We explore how near-miss experiences in a natisaster context (hurricanes that had some probabfiicatastrophic damage, but by
chance did not) influence people’s assessmentofduisk (hurricane warnings) and their futureisieo making (evacuate or not). We
distinguish two types of near-misses that highlgbyposing features of the prior experience andé&rad to opposite assessments of
future risk and opposite decisions. We examinedbastness of our effects sampling both from trgegal population and from New
Orleans residents. We also look at the role ohtantactual thought and how near-miss events inflteduture, unrelated gambles.

Do pictures promote nested-set or frequency repitagiens in judgments under uncertainty?
Brase, Gary L. (Kansas State University)

Ecological rationality proponents claim that pigbrepresentations help tap into the frequencyngpthechanisms of the mind, whereas
nested sets proponents argue that pictorial reptetgans simply help one to appreciate generaletuidationships. A series of
experiments used Bayesian reasoning problems vighreht pictorial representations (Venn circleriic symbols, and Venn circles with
dots) to better understand influences on performacooss these representation types. Resultsvaritbus static and interactive picture
representations indicate a consistent advantagedoic representations over other types of pictusepporting frequency representation
as an important factor independent of nested-geeafation.

(6B) Medical decision making

The Price of Pain and the Value of Suffering
Vlaev, Ivo (Department of Psychology, Universitgliege London); Seymour, Ben (Institute of Neurglogniversity College London);
Dolan, Ray (Institute of Neurology, University Gedle London); Chater, Nick (Department of Psychaladyyiversity College

Estimating the financial value of pain informs tharket price of analgesics, the cost-effectiveloésdinical treatments, compensation for
injury, and the response to public hazards. Susts@re assumed to reflect a stable trade-off leetwadief of discomfort and money.
Using an auction-based health market experimenshwoer the price people pay for relief of pain itedained by the local context of the
market, established either by recent pain int@ssitr inmediately disposable income, but not dvemealth. Such unstable valuation
suggests that the dynamic behaviour of health nsigenot predictable from the static behaviouindividuals.

Leading ourselves into temptation: Memory for viateensations and self-change efforts
Williams, Elanor F. (Cornell University); DunninBavid (Cornell University)

Self-change efforts are difficult and usually fail.particular, people know that visceral temptaficterferes with self-change, but they
overestimate their ability to overcome it and exptiemselves to temptation instead of avoiding/é. demonstrate that even when people
have been directly exposed to a temptation in &s¢ pnly those currently experiencing it are ablemake an optimal choice. This
illustrates why unhealthy behaviors are perpetyated suggests why people repeat past mistakiesugh people have experienced a
physiological state, they are unable to accesstzrience and use it to avoid making an errchivice.

The relationship between the number of choicesvamidty: the case of Medicare Part D Prescriptioru Plans
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Szrek, Helena (University of Porto, CETE Researeht€r); Bundorf, M. Kate (Stanford University, Sohof Medicine)

We consider how the relationship between satisfaatiith a chosen option and the number of optioresdhoice set changes when the
variety in the choice set is altered. We expedt ltioé costs and benefits of choice to rise witinarease in variety. We recruited people
over 65 to choose a hypothetical prescription ¢ilag. We find some evidence that increased vasieifys the inverse U-shaped
relationship between choice satisfaction and nurabehoices. Additionally, seniors highly value iraychoice in this context, and we
find little evidence of choice overload within ttenge we examine.

(6C) Organizational decision making

When Fate is at Play--Group Cooperation in Stoded2tisoner’s Dilemmas
Gong, Min (University of Pennsylvania); Baron, Jtram (University of Pennsylvania); Kunreuther, HowvgUniversity of Pennsylvania)

Previous research has shown a ‘discontinuity éffgmups are less cooperative than individualskKinet al, 1987). We replicated the
discontinuity effect in the deterministic prisorsedilemma, but we found that groups were more cadpe than individuals in a

stochastic version of the game. The major fadtasunderlie the usual discontinuity effect, graed fear, were reduced in the stochastic
environment. Three social norms (being smart,dkind, and conditional cooperation) jointly detéred both the non-cooperative and
cooperative behavior of groups in both determiniatid stochastic games. The deterministic andhastic games tended to evoke
different norms.

The Effect of Goal Accessibility on Escalation off@nitment
Ting, Hsuchi (University of Maryland); Wallsten, @imas (University of Maryland)

Escalation of commitment is a phenomenon whereiidatals persist in a failing course of action. Hee recent research has shown
conditions under which mounting sunk costs andaeggefailures cause individuals to disengage ralteer to escalate, thus casting doubt
on a strong link between negative feedback and doment escalation. We incorporate a goal-basedaespion to reconcile the
conflicting evidence. Results showed that the negéeedback could lead to either higher or lonegrée of commitment escalation,
independent of the magnitude of sunk costs, depgrafi the cognitive accessibility of the goal.

The Role of Group Conflict in Reducing Informatidistortion
Boyle, Peter J. (Central Washington University)sBay J. Edward (Cornell University); Hanlon, DenifiMemorial University )

In decisions a tentatively preferred or “leadintiémative tends to develop early and spontaneouliien new information is typically
interpreted as too supportive of that leader. nimiéempt to eliminate this information distortigB), a binary choice was made by groups.
Groups that reached an early consensus about alé@ehative was the tentative leader exhibitedtgrd® than did individuals, while
groups that experienced sustained conflict distidrt®rmation less than individuals. 1D prior tgreement was essentially zero,
confirming the value of conflict derived from oppug views to higher quality group decisions.

(7A) Law and ethics

Accidental outcomes guide punishment in a “trengphand” game
Cushman, Fiery (Harvard University); Dreber, AnHarvard University); Wang, Ying (Harvard Universit€osta, Jay (Harvard
University)

How do we judge accidentally selfish or generodsabér: by intent, or outcome? We explore thisstioa in a two-player economic
game. Player 1 allocates $10 between herself Eydi2 by choosing to roll one of three die, phulistically weighted towards either
selfish, even-split, or generous allocations. Rh@ice of die reveals her intentions to P2. Howexey die can yield selffish, even, or
generous outcomes. P2 responds by punishing ardévg P1. Strikingly, P2’s responses are stroggiged by the accidental outcomes
of P1’s roll. This game provides new insight ittte social preferences for fairness and retribution

Do As | Say, Not As | do: How the Form of Adviffedts Judgment
Gino, Francesca (Carnegie Mellon University); Shaeg (Yue) (Indiana University); Croson, Rachatigtdrsity of Texas at Dallas)

We rely on others’ advice to make judgments. ®10h advice taking have used two forms of advteding,” how the target should
judge, and “showing,” what the advisor judged.thlis paper, we present two national phone survegisvao laboratory studies that
compare the impact of telling and showing on judgmé&Ve show greater receptivity to advice whes it the form of telling than in the
form of showing. Our analyses demonstrate a meettraediating role of informativeness of the adwnd trustworthiness of the advisor
in the relationship between advice type and advéee

Too Tired to Tell the Truth: Self-Control Resoubmpletion and Dishonest Behavior
Mead, Nicole (Florida State University); Alquisessica (Florida State University); Ariely, Dan (Ruldniversity)
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Why are people (dis)honest? Economists argue dagile consciously cheat when the benefits outwthigitosts; others proffer that
people’s desire to be a prosocial and cooperatemiper of society curtails cheating. We suggestabatemplation of cheating is
accompanied by a motivational conflict betweendésire to profit and the desire to be prosocial, that self-control is needed to resolve
this conflict. In two experiments, participants ld¢ed of their self-control resources cheated goeater extent than non-depleted
participants. An additional study showed that fiefreg from cheating consumed self-control resourtésis, self-control may govern
whether people act (dis)honestly.

When Facing a Moral Dilemma is Worse than HavingdehOne
Caruso, Eugene M. (Center for Decision Research/disity of Chicago); Bartels, Daniel M. (Center Becision Research, University of
Chicago)

People’s affective reactions tend to be more ex¢reanfuture events than for past events, and thenal judgments are often influenced
by such affective reactions. Because of the ematiconflict associated with choosing between twattractive courses of action, we
predicted that actors facing a moral dilemma inftiiere would be judged more severely than those dd already faced the same moral
dilemma in the past, regardless of the courseta@rachosen. In four studies involving difficutatieoff decisions, future decisions
elicited more negative emotion and more extremehealuations than equivalent past decisions.

(7B) Medical decision making

A Memory Theoretic Account of Hypothesis Generatidnformation Search
Thomas, Rick P. (University of Oklahoma); LangeckD. (University of Oklahoma); Dougherty, Mich&l (University of Maryland)

Critical predictions of a recent computational ttyeaf hypothesis generation, evaluation, and tgstityGene (Thomas et al., 2008), were
tested empirically. HyGene's Hypothesis Guided&earinciple claims that hypotheses maintainedanking memory guide

information search in hypothesis-testing situatiofike model predicts a preference for positivedearch strategies when only one
hypothesis is under consideration, but diagnosticch when multiple hypotheses are considered.iriealpresults confirming this
prediction and additional simulations of severghdthesis-testing strategies illustrate how the Hy&epgnitive architecture can be used
to investigate the influence of cognitive constision hypothesis testing and information search.

Trading life and health for other goals
Schwartz, Alan (UIC); Hazen, Gordon (Northwestetrgifer, Ariel (UIC); Heckerling, Paul (UIC)

Purpose: To measure willingness to trade life altthdor non-medical goals. Method: In threed#s, outpatients provided goals and
performed time-tradeoffs and paired comparisongluivg goal achievement, life expectancy, and lhealtResults: Participants reported
considerable willingness to trade life years foalgachievement. In paired comparisons, life expestadisability, and goal achievement
each had significant main effects. Participantégored a moderately impaired health state with gehievement to several less impaired
states without.  Conclusions: People expredsgiiless to trade off quantity of life and qualitiyhealth for their non-medical goals.
Standard assessments may not incorporate this caaoey relationship.

A Ranking Method for Detecting Scale RecalibratioQuality of Life Judgments
Lacey, Heather P. (Bryant University); Loewenst&eprge (Carnegie Mellon University); Ubel, Pete(@niversity of Michigan & VA
Ann Arbor Healthcare System)

We used a ranking method (Lacey, et al., 2008)eatify scale recalibration in Quality of Life (Qpjudgments. Participants estimated
QoL for either diabetes or obesity, along with 24eo adverse conditions. For both conditions, emfl a discrepancy between the
ratings of participants who had experienced thaditmn, and those who had not. However, the sooftkat discrepancy differed for
diabetes and obesity. The ranking method revehsdscale recalibration contributed to the ratisgrepancy for obesity, but not for
diabetes. This study demonstrates the vulnenabilisingle-rating measures to scale recalibratom offers a methodological remedy.

Reducing risk taking in adolescence: Differentifiets of verbatim-based versus gist-based intéioesion behavioral intentions
Mills, Britain A. (Cornell University); Reyna, Vale F. (Cornell University); Estrada, Steven M. (@al University)

The present study used fuzzy-trace theory to coenihaee interventions’ effects on adolescent senslataking in a randomized control
design. As predicted, a gist-based interventios mast successful in lowering sexual intentionsl, the effect endured 12 months after
the initial assessment. Also as predicted, a vienbanalytic intervention was most successful ipiioving prophylactic intentions. By
demonstrating that the decision domain (categoeither-or decisions to have sex versus moderatiggees of risk through prophylaxis)
is selectively sensitive to changes in correspandiocessing modes, the present results offertitssigto how future interventions can be
tailored to minimize adolescent risk.

(7C) Wisdom of crowds

Group versus individual rationality attainment: cAmparison using the two-person beauty contest game
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Chou, Eileen (Kellogg School of Management, Nortbte University); Phillips, Kathy (Kellogg SchasflManagement, Northwestern
University); McConnell, Maggie (HSS, California titste of Technology); Nagel, Rosemarie (DepartntériEconomics. Universi

Are three heads more rational than one? If yes) thy? This paper demonstrates that groups npoatperform individuals in
attaining rationality, they also perform indistirghably from the “truth wins” norm. In additioneWfound that both intergroup and
intragroup competitions are essential in decidirmps’ superiority over individuals; the desiredefend one’s image and identity within
the group elicits higher cognitive effort, whileetdesire to outperform other groups elicits mora&estiic behaviors. We validated the
robustness of our findings with 24 experimentasges across 3 subject pools. Indeed, three regadnore rational than one.

When Smaller Crowds are Better
Soll, Jack B. (Duke University); Larrick, Rick FDike University); Al Mannes (Duke University)

Although averaging opinions is highly effective, m@pinions are not always better. We examinevittselom of small crowds” from
empirical, behavioral, and analytical perspectiv@st, an empirical analysis of economists’ fostsahows that a small crowd strategy
based on recent performance outperforms the whaoledc Next, we show experimentally that peopldersingle experts to averaging
all experts. If given the chance, however, thetyfopa small, hand-picked crowd. Finally, we ugaidation to show that averaging the
top 30-50% of the whole crowd is effective acrosgde range of environments.

When no one is as smart as all of us: How naivegsaan solve the hidden-profile task
Reimer, Torsten (University of Maryland); Reimendkea (University Park); Hoffrage, Ulrich (Univessof Lausanne)

A group’s potential to outperform individual decigés especially apparent if the knowledge of grmgmbers is distributed
asymmetrically like in hidden-profile tasks. In pi@s research, groups typically failed to solve task. We summarize the results of
several simulation studies and experiments, in lwhie identified conditions that enabled groupsetedt hidden profiles. We observed
that groups can solve this task under the follovdgagditions: (1) Groups enter discussions with@atpnceived opinions (naive groups);
and (2) the information on the choice alternatiggeresented in the form of common cues, whicHifatgs the application of a cue-based
heuristic.

The wisdom of many within one mind: Making bettdgments with dialectical bootstrapping
Herzog, Stefan M. (University of Basel); Hertwigalgh (University of Basel)

Averaging quantitative estimates of people consiteutperforms the accuracy of the typical indivél estimate because random error
(noise) is, and systematic error (bias) tends tcedoeelled. We propose applying the power of avegaip estimates generated by a single
person. One can reduce overall bias by averagiggson'’s first estimate with a second one thatdhback to somewhat contradicting, yet
valid knowledge. We derive conditions under whicis tdialectical bootstrapping” fosters accuraayd @mpirically demonstrate that it
improves accuracy beyond mere reliability gainse Wisdom of many can be in part emulated by asinghd.

MONDAY, NOVEMBER 17
(8A) Law and ethics

The role of probability of detection in judgmentpanishment
Baron, Jonathan (University of Pennsylvania); Rittana (Hebrew University)

Nine experiments, one involving Israeli judges, ibst on the Web, examined the effect of probahilitdetection of an offense on
punishment judgments. When cases differing in giodiby were separated, subjects largely ignoregbability. When cases were
presented jointly, many subjects took probabilitpiaccount, especially when a probe questioncalteention to it. Some subjects
thought it unfair to consider probability, but maugbjects thought probability was relevant becafisiee need for deterrence. Neglect of
probability is more often an result of the tendetgeglect secondary effects than of ideologioatmitment to "just deserts."

Predicting choice and conflict in morally challengidecisions: The role of option characteristicsl amompeting decision modes
Krosch, Amy R. (Columbia University); Figner, Ber(@olumbia University); Weber, Elke U. (Columbiaidersity)

To explore potential causes of reported post-traigratiess syndrome (PTSD) in Canadian peacekeeperamployed realistic, morally
challenging military scenarios, each with two cimtifig choice options. In addition to respondewtsdices, we collected ratings of choice
options, decision-modes employed, and physiologimaisal. Decision modes and choice ratings pediichoice. Respondents who used
modes that predicted opposing choices reportedfisigmtly more decision difficulty and post-chois@rry than those who used only one
mode, or choice-congruous modes. Since post-daaisinflict rumination is linked to PTSD, our resydrovide entry points for the
design of potential PTSD prevention strategies.

Reciprocity is not Give and Take: Asymmetric Redijty to Positive and Negative Acts
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Converse, Benjamin A. (University of Chicago); lsay, Boaz (University of Chicago); Epley, Nichofamiversity of Chicago); Wang,
Jiunwen (Northwestern University)

Social exchange has no well-defined “value.” lte®bn the norm of reciprocity, in which giving aadting are assumed to be mirror
images. In five experiments, we demonstrate thet fiioduce fundamentally different patterns ofpeazity. Holding constant the
objective outcomes of initial acts, we demonsttiaéd people reciprocate in like measure to givingrbciprocate more selfishly to taking.
Additionally, giving is perceived as more generthemn objectively identical acts of taking, takiregalates, and the asymmetry in
reciprocity is not due to gaining versus losingtases. The meaning of social exchange, thengrdigtes the value of resources.

Race and the dynamics of juror decision making
Lagnado, David (Psychology, University College Lon§l Thomas, Cheryl ( Law, University College LongioYu, Erica ( Psychology,
University College London); Balmer, Nigel (Law, Wersity College London)

This study investigates how jurors’ prior biases modulated by evidence presented in court. Whiteeghnic minority participants were
randomly allocated to watch one of two versiona ofiminal trial, where the only difference was thee of the defendant (either White
or Black). Juror judgments were tracked throughioetrial. Findings showed that initial verdictéfelied according to the race of juror
and race of defendant, but verdicts converged as evadence was presented, and then diverged emgfiiral verdicts. This suggests that
while jurors are sensitive to evidence, initialdgia can persist in final verdicts.

(8B) Biological substrates of decision making

The Role of Incidental Emotions in Decision MakKigler Risk
Kugler, Tamar (University of Arizona); Ordofiez, &iB. (University of Arizona); Connolly, Terry (Urevsity of Arizona)

This paper examines the role of three emotionsi &ger, and happiness - in risk-related decisiaking. 2 laboratory experiments
induce incidental emotions and then measure m@ntive-compatible choices between high-risk alisk alternatives. In experiment 1
risk is created by nature, and in experiment Zthece of risk is in human control (the choiceroftaer participant). We find that while
fearful participants are more risk-averse thanyaonghappy participants when risk comes from natilnis result is reversed when risk
results from actions of another person: angry apbi participants are less risk-seeking than fép#tticipants.

Lemonade and Bounded Rationality:Limited Resoukéfext Reasoning and Judgment
Baumeister, Roy F. (Florida State University); Masapo, E.J. (Florida State University)

Blood glucose is brain fuel. It can be depletedibtg of self-control, leaving less available fagit@l reasoning. Our experiment used the
so-called attraction effect, in which judgmentsiar&ionally swayed by a decoy option. The decigat was strongest when participants
had expended willpower (and thus blood glucosej prior, irrelevant act of self-control. Drinkinggéass of lemonade with sugar restored
rationality and eliminated the attraction effeatnhonade made with diet sweetener had no effect, Tational, effortful decision making
depends on having high levels of glucose.

Neural Correlates of Behavioral Differences betwBascriptive and Experiential Choice
Jessup, Ryan K. (Indiana University); Busemeyenrde R. (Indiana University); Brown, Joshua W. {@mé University)

Recently, Jessup, Bishara, and Busemeyer (in ppbssyved in a repeated choice task with full detee information that the reception
of feedback engendered behavior consistent witlkeréptial choice whereas lack of feedback produnegthvior consistent with a
descriptive choice paradigm; consequently, feedbdake sufficed to drive the behavioral differebetween the two paradigms. Using
fMRI and the same task, we examined whether neegédns involved during choice would be differeliyiaecruited between descriptive
and experiential tasks. The results indicated thaing the decision phase, cingulate cells hsidrmificantly different pattern of activity
between the two (feedback or none) conditions.

An MEG study of Neurological Difference in Decoyd &on-Decoy Choice Sets
Hedgcock, William (University of lowa); Crowe, Dav{University of Minnesota); Georgopoulos, Aposto{tniversity of Minnesota)

This study uses magnetoencephalography (MEG) twddwrain activity while subjects choose from cledsets that either include or do
not include a dominated option (a “decoy”). Thishteology allowed us to measure brain activity dliseicond resolution while decisions
were being made. We find brain activity differené@sdecisions with a decoy earlier than 750 nallisnds, suggesting the cognitive
differences occur prior to prolonged deliberatiarther, we are able to predict subject choicegectly more than seventy-five percent of
the time using only brain activation data. Thesdifigs may further refine existing explanationstfis decision bias.

(8C) Subjective probability

Experience Sampling Information about Foregone Fayo
Le Mens, Gael (Stanford University); Denrell, Jert&tanford University)
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This paper studies the effect of information alfotegone payoffs on the evolution of beliefs andichs. We show that when information
about foregone payoffs is available for some ofafternatives and not the others, individuals leéirn to prefer alternatives with
information about foregone payoffs. The reasohas information about foregone payoffs can helpemimmistaken negative beliefs about
the value of an alternative, which otherwise cdwdde led decision makers to abandon that altematin experiment confirms the
predictions of our model and illustrates the effefahformation about foregone payoffs on the sédacof alternatives.

Ambiguity aversion and the violation of Savage’stplate 4
Lan, Cherng-Horng (University College London); HayyNigel (University College London)

Savage’s (1954) Postulate 4 states that a peradliirgyness to bet on one of two events is indegenadf the prize at stake. Three studies
demonstrate that P4 does not hold in Ellsberg’61) 8wvo-color problem. Instead, people’s inclinatio avoid an ambiguous event is
correlated with the “psychological importance” oétprize (Ellsberg, 2001), which is related toplgchological interval implied by the
S-shape value function between two potential mopetiatcomes in a decision and which is liable ®d¢hntrast between the prize in the
previous decision and the prize in the currentsieci

100% certain but not so sure: calibration of probip judgments in measuring overconfidence
Haran, Uriel J. (Carnegie Mellon University); MopBon A. (Carnegie Mellon University)

Previous research has emphasized the robustnéss @ferconfidence phenomenon, measured as thestxeeertainty in the accuracy
of one’s beliefs. The present study demonstratspople’s confidence in their beliefs is sigrafily reduced: a) when elicited from
participants’ behavior, measured by their gambédguences, rather than their subjective probalifitgccuracy; b) when measured by
matching it against gambles on outcomes of a dieccampared with matching it against probabiligambles. These results suggest that
people’s probability estimates, in particular threpported estimates, are not a reliable measutesofconfidence in the accuracy of their
beliefs.

The description—experience gap: Beyond samplingremd recency
Hau, Robin (University of Basel); Pleskac, TimothyMichigan State University); Ralph Hertwig (Uaigity of Basel)

In decisions from experience, we represent realdrdecisions by not fully informing DMs about theptions. Instead, they sample
inconsequentially from an option to form an impressefore making a decision. Previous studiesgutirs paradigm find
underweighting of rare events compared to decigioade from description. By gradually modifying bttle experience and the
description tasks, we identify the cognitive praessunderlying this description—experience gaphiesampling error due to small
samples, nor payoff variability, nor recency cacoant for all of the gap and we conclude that @aigsed by differential processing of
described and experienced information.

(9A) Emotion and affect

Hot State Choice and Impact Biased Advice
Barkan, Rachel (Glazer School of Business, Bendbudniversity); Shani, Yaniv (Glazer School of Biesis, Ben-Gurion University);
Danziger, Shai (Glazer School of Business, Ben-@bulniversity)

A choice-advice discrepancy demonstrates that wiheertain, choosers search for information to nsake they missed an opportunity,
but advise friends to avoid similar search. Twoeskpents support a dual process hypothesis. Clialiogvs a hot state of curiosity and
doubt, whereas advice is offered on the basis ahgact bias, exaggerating future regret. A thixgegiment demonstrates that by
focusing attention on the feeling of doubt the ietg@ias can be used to reverse advice. Interegtifaglusing choosers' attention on the
feeling of doubt paradoxically utilizes the hottstto reverse choice.

Decision entrapment by myopic regret avoidance
Connolly, Terry (University of Arizona); Reb, Joch¢Singapoe Management University)

Outcome regret is experienced when one learndeftar outcome one would have received by choaaiogher alternative. This regret
can be avoided by declining such feedback, butatsain task learning. This constitutes the myopgret avoidance trap: rejecting
feedback to avoid short-term outcome regret inegémg-term regret. We demonstrated this in twaeaments in which participants
made repeated choices among gambles. The pattemsed when participants were sensitized to seffibl(unjustified decision) regret in
two subsequent experiments. The two regret compsitiens drive opposite behaviors, one entrappirggpther decision enhancing.

The Influence of Self- and Other-Justification loa Decoy Effect
Kausel, Edgar (University of Arizona); Reb, Joch@ingapore Management University); Connolly, Yettniversity of Arizona)

We explore the moderating influence of anticipgtestification on the decoy effect, predicting opippsnoderating effects for self- versus
other-justification. In two experiments, partiaiggwere presented with job choice sets or carglichabice sets. Results revealed that
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expecting to have to justify a decision to othenplified the decoy effect when people were evahgpliypothetical candidates. However,
expecting to have to justify a decision to onesedfie the decoy effect disappear. The latter fondirconsistent with recent research
suggesting that anticipatory regret leads to marefal decision processing.

Cold feet: Regret between decisions and outcomes
Teigen, Karl H. (University of Oslo); Kirkeboen, BéJniversity of Oslo)

Many real-life decisions involve a time intervatlveen a decision is made and the consequencesvaaed. Nearly all regret studies
focus on post-outcome regret, but we argue thaetedso occur frequently in the pre-outcome periodwo scenario studies, participants
were asked to imagine their regret after agreeimetform an inconvenient task. In both, more regas reported before than after the
event, even when they imagined a “worst case” anécdn a third study, participants described ddliff choice from their own life.

Again, regret was perceived as higher in the pteesne period than afterwards.

(9B) Individual difference measures

Development and validation of the decision makiglps inventory
Nygren, Thomas (Ohio State University); White, Retae(University of Chicago); Edwards, Michael (OBiate University)

Theoretical and applied distinctions between theeafsntuitive, analytical and regret-driven deaisstyles have gained prominence in
recent years. A reliable self-report measure, teeislon Making Styles Inventory, consists of thsabscales, representing "analytical,”
"intuitive" and "regret-avoidant" decision styl®§e present the development and validation of thiédim of this scale, including
factorial invariance analysis of scale responsas fan online sample of adults. Correlations betwtbe DMI subscales and other
existing scales are highlighted, as are resulta fsehavioral validation studies. Short-form varsiof this scale, developed using item
response theory analysis, are provided.

To Maximize or Not: On Maximization ConsistencyossrChoice Domains
Lenton, Alison (University of Edinburgh); Henders&oss (University of Edinburgh); McKay, Alison (Warsity of Edinburgh)

Schwartz et al.’s (2002) Maximization Scale assesstividual differences in the tendency to maxieniersus satisfice when making
decisions: Maximizers desire the best option asd, Besult, engage in exhaustive processing ajgtiens, whereas satisficers seek the
good enough option and, thus, engage in less etivapsocessing of the options. This trait-like ceptualization ignores the possibility
that some domains may encourage maximization dretotliscourage it. The present study examinedeheralizability of maximization
tendencies across choice domains. In brief, whaerésults lend support to the trait approach, sirayltaneously indicate that
maximization tendencies are context sensitive.

Development of Adaptive Risky Decision Making: Bisksitivity in Judgment and Choice
Figner, Bernd (Columbia University); Schaub, Sim@deiversity of Zurich)

We investigated the development of children's adapess in risky decision making in 5-, 6-, 8- dfidyear-old children and adults (N =
129). All age groups chose advantageously betweemisky options (differing in outcome variabiliti) a board game that varied
expected value and aspiration level. Choice adgaotssness, as well as sophistication of judgmerntsrdormation-use, increased with
age. However, choice and judgment patterns cansestiéo normative probabilities in 6-year-oldsidimked by adults. Results point to
remarkably sophisticated risk sensitivity and chaitrategies in children in a mathematically compdek, long before the underlying
probabilities can be calculated.

What Needs to be Explained to Account for the EffeicMultiple Cognitive Variables on Decision-MadiiCompetence?
Finucane, Melissa L. (East-West Center, Honoluly Bullion, Christina (The Center for Health ResbaiKaiser Permanente, OR)

Scores on tests of cognitive ability and decisigfesoften correlate positively with resistancedision-making biases. In contrast to a
complete independence model in which each cognitiviable has a separate and distinct influencgeaision performance, we
hypothesize that the number of influences is in ifisgs than the number of variables exhibitingedéhces. We test this hypothesis using
structural equation modeling of data from a sarpl1 adults (25-97 years) administered multigleision tasks and cognitive tests.
Results suggest that three statistically distipoes of cognitive variables (Gc, Memory, Decisidgle) are operating on DMC.

(9C) Subijective probability

Memory-biased preferences: How accessibility aff@gedgments and decision-making prospects
Kusev, Petko (City University London); Ayton, Pef&ity University London); van Schaik, Paul (Unisity of Teesside)

In five experiments we studied the extent to whigkories of judgment, decision-making and memorymadict people's preferences.

Applying Prospect Theory and Support Theory togidsta we find that (a) the weighting function rieggito model decisions with ‘high-
accessible' features in memory differs from thecfiom required to model choices between monetambdes and (b) the accessibility
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(Fox & Levav, 2000; Kahneman, 2003; Koriat, 200fl¢\ents in memory affects choices between optiofisencing participants'
decisions about, but not their judgments of, thoggg@ns. This result indicates a failure of theadigive invariance axiom of Expected
Utility Theory.

A Dynamic, Stochastic, and Computational Theo@ludice, Response Time, and Confidence
Pleskact, Timothy J. (Michigan State Universityydmeyer, Jerome R. (Indiana University)

We present a single diffusion process accountoicehand confidence judgments. The model usesdata random-walk/diffusion
process to account for choice and decision timetdomake a confidence judgment we assume evidasrdiues to accumulate after a
choice is made. Judges then interrupt the procesaléct a response based on the accumulated egideme 2-stage diffusion model,
when compared to competing models, is shown to g@ivetter account of the interrelationships betwemice, decision and confidence
time, and confidence. Finally, the model makes pesdictions regarding the source of over/underdenfte.

The Bounded Rationality of Weighting and AddingbRtilities
Juslin, Peter (Department of psychology, Uppsaléisity); Nilsson, Hakan (Department of psychologppsala University); Winman,
Anders (Department of psychology, Uppsala Univgysit

This study present Monte Carlo simulations dematisty that; (i) when reasoning is based on appratérknowledge of constituent
probabilities, probabilities computed by additivelpability integration are often as close to oiseloto the objectively correct
probabilities than probabilities based on the roliggrobability theory; (ii) when a demand for igtation of multiple error prone
probabilities is included in classic decision maikqmoblems, the rule to use additive integratidermbutperform the rule postulated by
probability theory. Hence, in noisy environmentsjsathe case in most real-life environments, peapd best off with weighted additive
integration of probabilities.

Wishful Thinking: How Desire for an Outcome Inflaes Prediction and Subjective Likelihood
Windschitl, Paul D. (University of lowa); Smith, Arew R. (University of lowa); Rose, Jason P. (Ursitg of lowa); Krizan, Zlatan
(lowa State University)

Does a desire for an outcome cause people to pertes likelihood of the outcome as higher thary tterwise would? The
experimental paradigm that has most frequently besed to study this question is the classic madeed-paradigm, in which people are
more likely to predict desired rather than undesoetcomes for stochastic events (card draws)wWeresent a set of studies that
clarifies the reasons for the biased predictiorthat paradigm, tests whether wishfully biased iot&xhs are made about nonstochastic
events, and examines the relationship between igpiinpredictions and optimistically biased evaios of likelihood.
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2008 SJDM Conference
POSTER TITLES LISTED BY SESSION

Session #1 w/ Continental BreakfagiSunday, 8:30- 10:30am, Long Beach Convention €efrand Ballroom)

(1) Motivated Bias in Affective Forecasting
Buechel, Eva C. (Carnegie Mellon University); Moeslge, Carey K. (Carnegie Mellon University); VosgerJoachim (Carnegie Mellon
University)

(2) Sequential and aggregate choice procedurestheid effect on choices, anticipated and actuaiséattion
Schurr, Amos (The Hebrew University of Jerusalefwyrahami, Judith (The Hebrew University of JerusgleKareev, Yaakov (The
Hebrew University of Jerusalem); Ritov, llana (THebrew University of Jerusalem)

(3) Incidental affect and charitable behavior: Feglgood (hypothetically) increase donations, fegbad (really) does
Vastfjall, Daniel (Decision Research); Peters, iE(Becision Research); Slovic, Paul (Decision Retga

(4) The Influence of Mood and Accountability ondghts’ Evaluation of Teaching Performance
Gerlt, Jason, E. (University of Nebraska, Omaha)3g2herer, Lisa, L. (University of Nebraska, Omaha

(5) Personality, Emotional Processes, and InvestrBecision-Making Behaviors under Different Markgnditions
Wranik, Tanja (University of Geneva, Switzerlandppfensitz, Astrid (University of Toulouse, France)

(6) Contaminating Charity: When Perceived Motivé®onors Affects Perceived Magnitude of Contriboigio
Johnson-Graham, Laura C. (University of ColoradalBer); Pytell, Jarratt (University of Colorado Bder); Van Boven, Leaf
(University of Colorado Boulder)

(7) Affect-rich and affect-poor outcomes in decidiy experience and decision by description
Lindvall, Johan (University of Gothenburg); Vaslfjdaniel (University of Gothenburg)

(8) Hedonic Conflict and the Role of Justifications
Duyx, Bram (University of Amsterdam); Nijstad, Bard A. (University of Amsterdam); Handgraaf, Mickel. (University of
Amsterdam)

(9) Cause related marketing: The role of mentabaiting, price and product type
Rubaltelli, Enrico (University of Padova); BagHaria (University of Modena and Reggio Emilia); Esdhi, Marcello (University of
Modena and Reggio Emilia); Rumiati, Rino (Univeysif Padova)

(10) Can A Smile Help You Go The Extra Mile? THedEbf Affective Forecasting Calibration and Mawt Goal-Setting
Easwar, Karthik (The Ohio State Univ); West, Pat(i€he Ohio State Univ)

(11) The effect of mood states on variety seelkéhgtior: intrapersonal and interpersonal causes
Lin, Chien-Huang (National Central Uiversity, TamyaLin, Hung-Chou (National Central Uiversity, Wein)

(12) Dealing with Missed Opportunities: Action 8sate Orientation Moderates Inaction Inertia
Van Putten, Marijke (K.U.Leuven, Belgium); ZeelerdyeMarcel (Tilburg University, The Netherlands)av Dijk, Eric (Leiden
University, The Netherlands)

(13) When goal pursuit is unpleasant and deplejieigpleasant and replenishing
Choi, Jinhee (University of Chicago GSB); Fishbaktelet (University of Chicago GSB)

(14) How to Approach a Decision to Avoid a Crippkdish
McNeill, llona M. (University of Amsterdam); Nijstia Bernard A. (University of Amsterdam); Handgradfchel J. J. (University of
Amsterdam); De Dreu, Carsten, K. W. (UniversitypAofisterdam)

(15) Relative Measures of Trait Affectivity
Rose, Jason P. (University of lowa); Krizan, Zlatlnwa State University)

(16) “Defocusing” Affective Forecasts — ShiftingtRocus from Happiness
Walsh, Emma (City University); Ayton, Peter (Citylersity)

(17) Automatic Optimism: The Affective Basis ofgindnts about the Likelihood of Future Events
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Lench, Heather C. (Texas A& M University)

(18) Valuation In Restricted Processing Times: Apl&ration of the Endowment Effect
Ashby, Nathaniel J. S. (University of Oregon); Dadk Stephan (Max Planck Institute for ResearciColtective Goods)

(19) Identical Cousins? Differentiating Depressamd Sadness
Ling, Kimberly (Carnegie Mellon Univeristy Teppect®ol of Business); Moore, Don (Carnegie Mellon \nisty Tepper School of
Business)

(20) The roles of impulsivity, sexual disinhibiti@md sexual arousal on heat-of-the-moment decisiaking.
Macapagal, Kathryn R. (Indiana University & The &ay Institute); Fridberg, Daniel J. (Indiana Ungéiy); Janssen, Erick (The Kinsey
Institute); Finn, Peter R. (Indiana University);irdan, Julia R. (The Kinsey Institute)

(21) Tracing decision making of empathizers antesyzers: an experimental risky decision study
Samson, Andrea C. (Department of Psychology, Usityeof Fribourg); Bar, Arlette S. (Department afehology, University of
Fribourg)

(22) Examining unintended consequences of risk eorimattions that evoke fear— a Bi-national study
Bruine de Bruin, Wandi (Carnegie Mellon Universjtif)schhoff, Baruch (Carnegie Mellon University)p®ns, Julie S. (Carnegie Mellon
University); Florig, H. Keith (Carnegie Mellon Urevsity); Stone, Eric R. (Wake Forest Universityamdel, David R. (De

(23) Self-Efficacy: An Important Component in DiecisMaking under Time Pressure
DeDonno, Michael A (Case Western Reserve Univgrdilgmaree, Heath A (Case Western Reserve Uniygrsit

(24) The Role of Attentional Mechanisms in Affeciiformation Processing Underlying Donations
Dickert, Stephan (Max Planck Institute for CollgetiGoods); Slovic, Paul (Decision Research & Ursirgrof Oregon)

(25) Immorality from Guilt in Ethical Decision Malgd: overdo and overcorrection
Wang, Long (Northwestern University)

(26) Are Failed Actions or Inactions Regretted Mbiighe Critical Moderating Role of Perceived Oppaity
Karadogan, Figen (Ohio University); Markman, Keith(Ohio University)

(27) Risk perception and Affect: statistical formand different interpretations
D'Addario, Marco (University of Milano-Bicocca); Mé&oi, Alessandra (University of Milano-Bicocca)lg, Valentina (University of
Milano-Bicocca); Passerini, Gabriella (UniversifyMilano-Bicocca); Bagassi, Maria (University of io-Bicocca); Macchi

(28) Risk Perceptions and Emotions
Dhami, Mandeep K (University of Cambridge); GarBiatamero, Rocio (University of Granada)

(29) Proof and Doubt in Reasonable Doubt Instrutio
Dhami, Mandeep (University of Cambridge); Katrin &er-Johnson (University of Cambridge); Samanthadigran (University of
Cambridge)

(30) Sad and sensitive: The effects of sadnesddneaseeking and taking
Ling, Kimberly (Carnegie Mellon Univeristy Teppect®ol of Business); Gino, Francesca (Universitilofth Carolina)

(31) The Role of Accuracy and Focus on Majority Bfidority Influences in Simulated Financial Market
Andersson, Maria (University of Gothenburg, Depanirof Psychology); Hedesstrém, Martin (UniversifyGothenburg, Department of
Psychology); Garling, Tommy (University of GothemdgpuDepartment of Psychology)

(32) Examining the Relationship Between Loss Amersind Time Discounting
Barkley-Levenson, Emily E. (UCLA Department of Pisgtogy); Pottenger, Kai P. (UCLA Program in Neufesce); Fox, Craig R.
(UCLA Anderson School of Management & Dept of Psjoby)

(33) Pricing Procedrual Fairness
Dittrich, Dennis (Universtiy of Erfurt ); Tontrutephan (Max Planck Institute for research in @tilke Goods)

(34) The Influence of Choice Bracketing and Goal3be Intertemporal Substitution of Labor

Weinhardt, Justin M. (Ohio University); Vancouvaeff B. (Ohio University); Gonzalez Vallejo, ClaadiOhio University); Harman,
Jason L. (Ohio University)
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(35) What motivates the Trust Game participant?
Kausel, Edgar (University of Arizona); Connolly,rfye(University of Arizona); Kugler, Tamar (Univetg of Arizona)

(36) Giving Costly Advice
Choshen-Hillel, Shoham (Hebrew University of Jelersa Jerusalem, Israel); Yaniv, llan (Hebrew Umity of Jerusalem, Jerusalem,
Israel)

(37) How to restore injustice? A study on altragtunishment vs. altruistic compensation.
Leliveld, Marijke C. (Leiden University); Van Dijlg. (Leiden University); Van Beest, I. (Leiden Uerigity)

(38) Experimental Study on Time Discounting andt Rigference under Timing Risks
Komuro, Takumi (Hokkaido University); Kwaguchi, Tomori (Hokkaido University); Kameda. Tatsuya (HoklaUniversity)

(39) When is paying for something better than getii free?
Davidson, Helen (Rutgers University); Chapman, @reh (Rutgers University)

(40) The Surprising Influencers: How the Inferrettributes of the Observed Shape the Buying Intestid the Observer
Shalev, Edith (NYU Stern); Morwitz, Vicki (NYU Stey

(41) The effects of instability of stocks marketthe decision making of individual investors.
Pascual-Ezama, David (Universidad Complutense déritfla Scandroglio, Barbara (Universidad Autononedvthadrid); Gil-Gomez de
Liafio, Beatriz (Universidad Autonoma de Madrid)

(42) Motivations to Join Informal Finance Group:&ase of “ARISAN” in Rural Java
Takashino, Nina (Center for Experimental ResearcBacial Sciences, Hokkaid)

(43) Investment Decision-Making and Hindsight Bias
Monti, Marco (Max Planck Institute for Human Dewvetoent, Berlin); Legrenzi, Paolo (IUAV University gdice)

(44) An Investigation of Individual Differencesknpected Utility Violations From the Dual Process$pective
Mukherjee, Kanchan (INSEAD)

(45) Less is Worse Than None, But Less Chancdter Bdan No Chance -- A Stochastic Ultimatum G&tuely
Gong, Min (University of Pennsylvania); Baron, Jtram (University of Pennsylvania); Kunreuther, HowvgUniversity of Pennsylvania)

(46) The Relationships among Weather, Mood an&xpectation of Stock Retumns in China
Shaojun,Xu (xushaojun@zju.edu.cn); Nenggan, Zhsagpixu_2007 @hotmail.com); Xuejun, Jin (cec_jxj@egu.cn)

(47) Individual and Social Decision Making in Finan The Role of Heuristics and Advice-Taking Styate
Monti, Marco (Max Planck Institute for Human Devetoent); Gigerenzer, Gerd (Max Planck InstituteHoman Development); Berg,
Nathan (University of Texas-Dallas)

(48) Effects of Framing and Threat on Cheating aofiomic Games
Atanasov, Pavel (University of Pennsylvania); Daleson (University of Pennsylvania)

(49) Comparison Process at Retrieval (CPR): A mgrttoeoretic account of relative judgment.
Fan, Jeni (University of Oklahoma); Thomas, RickWhiversity of Oklahoma)

(50) On Confirmation Bias and in Economic Signatr&ation: Some Experimental Results
Dave, Chetan (University of Texas at Dallas); Wdkatherine W. (University of Pittsburgh)

(51) How the other person's characteristics infleeprosocial and proself proposers in the ultimatmd dictator games
Hardman, David (London Metropolitan University)

(52) How much for your honesty? The role of vakres incentives in determining honest behavior
Tanner, Carmen (Department of Psychology, UniverdiZurich); Gibson, Rajna (Swiss Banking Instuniversity of Zurich);
Wagner, Alexander (Swiss Banking Institute, Uniitgref Zurich); Berkowitsch, Nicolas (Department®$ychology, University o

(53) Generalized expectations and situational insthe trust game
Evans, Anthony M. (Brown University); Krueger, Jbima I. (Brown University)

(54) How much do we care for others living in digtplaces and times?
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Kishimoto, Atsuo (AIST, Japan); Tsuge, Takahiro iflén University); Takeuchi, Kenji (Kobe University)

(55) Deciding Under the Influence: the Impact dbkication on Ultimatum Game Behavior
Krishnamurti, Tamar (Carnegie Mellon Universit@arey Morewedge (Carnegie Mellon University); Daiiely (Duke University)

(56) Economics and Greed
Mumighan, J. Keith (Northwestern University); Wahgng (Northwestern University)

(57) Peak Impact: Financial risk perception and freak of the return distribution
Summers, Barbara (Leeds University Business Schidaljbury, Darren (Leeds University Business School

(58) When Equality Trumps Reciprocity:Evidence feobraboratory Experiment
Xiao, Erte (Carnegie Mellon University); Bicchie@ristina (University of Pennsylvania)

(59) Nudging Cooperation in a Public Goods GameeWBelf-Control Matters
Myrseth, Kristian Ove Richter (University of Chiea@®SB); Conny Wollbrant (University of GothenburBeter Martinsson (University
of Gothenburg)

(60) Perceived Closeness to One's Future Self artémporal Allocation Decisions
Milch, Kerry F. (Columbia University); Weber, Elké (Columbia University); Higgins, E. Tory (ColunabUniversity)

(61) Choice in the eye of the beholder: Modelingntion with attention
Raab, Markus (German Sport University, Institut®sfchology); Johnson, Joseph G. (Miami Univer§ityford, OH, Department of
Psychology)

(62) Choice in the eye of the beholder: Modelingntion with attention
Raab, Markus (German Sport University, Institut®sfchology); Johnson, Joseph G. (Miami Univer§ityford, OH, Department of
Psychology)

(63) Identifying the cause of distal events
Young, Michael E. (Southern lllinois University@arbondale); Nguyen, Nam (Southern lllinois Uniitgrat Carbondale)

(64) Size Matters: Set Size and Accessibility EfiacConsideration Sets
Sinha, Jayati (University of lowa); Nayakankupp&hananjay (University of lowa); Priester, Joseph(Bniversity of Southern
California)

(65) Choosing how many options to choose fromhéset such a thing as a desired-set-size?
Hafenbraedl, Sebastian (HEC Lausanne); HoffragéctJ(HEC Lausanne)

(66) The impact of the size of a choice set onwoess’ satisfaction and on the gap between thejiriguand selling price
Hoffrage, Ulrich (HEC Lausanne); Hafenbraed|, SebagfHEC Lausanne)

(67) Making Repeated Choices: A Dual-Step Process
Luan, Shenghua (Singapore Management University) Shuli (Singapore Management University)

(68) MySimon Sez: Reducing Inaction Inertia vidittnShopping Agents
Andrews, Demetra (University of Houston)

(69) Effective Cost Based Choice
Zhang, Charles Y. Z. (University of Michigan); Scéra, Norbert (University of Michigan)

(70) Fear of Contamination Goal and Life-stage $fpeBiases
Huang, Julie Y. (Yale); Bargh, J.A. (Yale)

(71) Boundary conditions for selecting default eslu
Crow, Janis J. (Ohio State University)

(72) Modeling the joint effects of description angberience on impression formation and decisionimgak
Phillips, Nathaniel D. (Ohio University)

(73) Dueling Aspects of the Self as Determinan&upport for War

45



2008 SJIDM Conference page 46

Finnel, Stephanie (University of Pennsylvania); ®Reemericus (University of Pennsylvania); AquinatK(University of British
Columbia); Thau, Stefan (London Business School)

(74) A Dynamic and Stochastic Choice Model for Riskking Behavior
Harman, Jason L. (Ohio University); Gonzalez \jaJl€laudia (Ohio University); Vancouver , Jeffi®. (Ohio University); Weinhardt,
Justin M. (Ohio University)

(75) Now or later? Query theory explains asymmetiscounting for both gains and losses
Appelt, Kirstin C. (Columbia University); Weber, k&l U. (Columbia University)

(76) Search in long-term semantic memory
Hills, Thomas (University of Basel); Todd, Peterdiana University); Jones, Michael (Indiana Uniitg)s

(77) Relative and Absolute Decisions in Eyewitiheésstification, Similarity, and Preference
Rush, Ryan (University of California, Riverside)afk, Steven E (University of California, Riversjde

(78) Probative Value of Absolute and Relative Denifkules
Breneman, Jesse S. (University of California, Riid#®); Clark, Steven E. (University of CalifornRiverside)

(79) Incorporating Complexities into the Explanatiof Decision Making: Strategies and Simulations
Decker, Nathaniel K. (University of South Florid&chneider, Sandra L. (University of South Florida)

(80) Thinking About Uncertainty: Deliberation ingtftuncertainty Effect
Chiu, Andrew G. (University of Chicago GSB); WhiRebecca J. (University of Chicago GSB); Wu, Gedtdgiversity of Chicago
GSB)

(81) Using an expert when using the expert is halrmf
Sutherland, Steven (SIU-Carbondale); young, Micl@kl-Carbondale)

(82) Framing frames: An exploration of risk tolernin broad and narrow choice brackets
Moher, Ester (University of Waterloo); Koehler, Blrd. (University of Waterloo)

(83) Correspondence Bias in Performance Evaluadiod the Benefits of Having Been Graded Leniently
Moore, Don A (Carnegie Mellon University); Swifta@®uel A (Carnegie Mellon University); Sharek, Zawita S. (Carnegie Mellon
University); Gino, Francesca (Carnegie Mellon Unsity)

(84) Recognition heuristic and knowledge basedénfee: Unified explanation with the familiarity fobjects
Honda, Hidehito (Tokyo Institute of Technology); agishi, Kimihiko (Tokyo Institute of Technologype, Keiga (Aoyama Gakuin
University)

(85) Adaptive Decision Making Across the LifespamExamination of Risky Decision Making From Agés 85
Weller, Joshua (Decision Research); Levin, IrwinofUowa); Denburg, Natalie (U of lowa); Bossardhike (U of lowa)

(86) A single-trial delay discounting measure, d@sdissociation with impulsivity, demographics drathavior
Reimers, Stian (University College London)

(87) Individual differences in the impact of aneedevidence on medical treatment choice
Hulsey, Lukas (Wichita State University); Shafféictoria A. (Wichita State University)

(88) Comparing individual and group level paramstef choice models
Broomell, Stephen B. (University of lllinois); Busteu, David V. (University of lllinois)

(89) The Role of Response Inhibition in Action @iele During Risky Decision Making
Wershbale, Avishai (Michigan State University); $kac, Timothy J. (Michigan State University)

(90) The value of waiting and receiving in interpmral choice
Cokely, Edward T. (Max Planck Institute for Humaev@lopment); Stevens, Jeffery R. (Max Planck timgtifor Human Development);
Read, Daniel (Durham University); Frederick, ShéWlassachusetts Institute of Technology)

(91) Creation and Deployment of a Computer-Baseddin Making Experiment: Making it Easy & Inexpiers
Westfall, Jonathan E. (The University of Toledo)
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(92) Accountability and Willingness to Make Hardli€a
Han, Seunghee (Carnegie Mellon University); Lerdennifer S. (Harvard Kennedy School)

(93) Actor-Observer Differences in Preference leferes Based on Choices
Steffel, Mary (Princeton University); Oppenheimianiel M. (Princeton University)

(94) Why do people take risks differently fromuessto work?: The role of regulatory focus and pectives in the reflection effect
Hur, Taekyun (Korea Univ); Ahn, Sowon (Korea UniMamkoong, Jae Eun (Korea Univ); Park, Yulwoo (Kotiiv)

(95) Dating under the influence: the role of cogmitvs. hedonic judgments in risky behavior
Krishnamurti, Tamar (Carnegie Mellon Universit®pwns, Julie (Carnegie Mellon University)

(96) March Madness... or Is It? Training EffectsPmrdictions and Confidence
Cullen, Kristin L. (Auburn University); Lester, Heton F. (Auburmn University); Franco-Watkins, Ana fAuburn University); Svyantek,
Daniel J. (Auburn University)

(97) Prospect Theory describes, but does not explzecisions from Experience
Ungemach, Christoph (University of Warwick); Stetyateil (University of Warwick)

(98) Leaming to win: An analysis of retrospectéxaluations and dynamic behavior in a multi-armetidit problem
Yu, Erica C. (University College London); Lagnafdavid A. (University College London); Chater, Nifitniversity College London)

(99) Moral Judgments and Cognitive Focus: A Mediafilodel
Drwecki, Brian (University of Wisconsin-Madison)pktenkamp, Katherine (University of Wisconsin-Mamliy Moore, Colleen
(University of Wisconsin-Madison)

(100) The construction of "good gestalt" in deaisinaking
Ostermann, Tanja (Max Planck Institute for ResearciCollective Goods)

(101) When Healthy Food Makes You Hungry
Finkelstein, Stacey R (University of Chicago, GSBighbach, Ayelet (University of Chicago, GSB)

(102) The effect of low and high blood sugar lereUnconscious Thought
Bos, Maarten W. (Radboud University Nijmegen); Bigehuis, Ap (Radboud University Nijmegen); van iBaaRick B. (Radboud
University Nijmegen)

(203) Inclusion versus Exclusion:The Effect of Ramed Uncertainty on Screening Strategies
Ganesh Pillai, Rajani (University of Central Fl@idHe, Xin (University of Central Florida); Echaath, Raj (University of Cental
Florida)

(104) Online Purchase Decisions: How Much Influeandnformation Display Do Consumers Desire?
Reisen, Nils (University of Lausanne, Faculty oisiess and Economics); Hoffrage, Ulrich (Universityausanne, Faculty of Business
and Economics)

(105) Top 10 or Top 9?: The Influence of CategdopFFluency on Consumer Preference
Isaac, Mathew S. (Northwestern University Kellogdn&ol of Management)

(106) Privileging Innate Over Learned Ability inf@eptions of Achievement
Tsay, Chia-Jung (Harvard University); Banaji, MatizgHarvard University)

(207) Pulling up or pushing down? Exploring prodes and anti-trailer information processing in midption consumer choices
Blanchard, Simon J. (Pennsylvania State Univerdifigloy, Margaret G. (Pennsylvania State UnivejsiBarlson, Kurt A. (Duke
University)

(108) “Fifty-six percent of people believe Diet Retastes more like real cola”: Do numbers mattepiroduct claims?
Sagara, Namika (University of Oregon, Decision Red®); Peters, Ellen (Decision Research, Universif@regon)

(209) Vanilla or Mango: Existential Anxiety, Strurg, and Novelty Seeking
Williams, Todd (Grand Valley State University); @sMurat (University of Alberta); Haubl, Gerald (Wersity of Alberta); Schimel, Jeff
(University of Alberta)

(110) Communicating Statistics: Are Common LanguEfert Sizes Really Easier to Understand?
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Dalal, Dev K. (Bowling Green State University); ln| Kevin P. (Bowling Green State University); Yaldvich, Maya (Bowling Green
State University); Brooks, Margaret E. (Bowling @meState University)

(111) Biases and Patterns in Consumers’ Estimaft&aduct Health and Safety Risks
Feng, Tianjun (Fudan University); Keller, L. Rol§ianiv. of California, Irvine); Wang, Liangyan (Shgtmai Jiaotong University)

(112) Taboo Trade-offs in Death Care Decisions
Davis, Derick F. (University of Colorado - BouldekjcGraw, A. Peter (University of Colorado - Boulge

(113) When I'll have what she’s having: Uncertaintgd erates the effects of social influence on aecimaking
Huh, Young Eun (Carnegie Mellon University); VosgerJoachim (Carnegie Mellon University); Morewedgarey K. (Carnegie
Mellon University)

(114) Pricing Out Environmental Outcomes Yields eo@iscount Rates
Hardisty, David (Columbia); Weber, Elke (Columbia)

(115) A Life Stage Model of Climate Change Rel&teateptions and Attitudes
Soane, Emma (Kingston University); Rebecca Lunniéisity of Strathclyde)
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Session #2 with Cash Ba¢Sunday, 5:15- 7:15pm, Long Beach Convention Gef@mand Ballroom)

(1) Cholera: Death and Decision-Making in the Vigio Era
Fortey, Nicholas (Graduate Student Oregon Statgdusity)

(2) The hot hand phenomenon as a cognitive adapitadi clumped resources
Wilke, Andreas (UCLA Anthropology); Barrett, H. Cka(UCLA Anthropology)

(3) MoralDM: A Computational Model of Moral DecigsieMaking
Dehghani, Morteza (Northwestern University); Tontaimett (Northwestern University); Forbus, Ken (fRerestern University); lliev,
Rumen (Northwestern University); Klenk, Matthew (davestern University)

(4) Cross-Cultural Differences in Financial RiskKirzg
Egan, Daniel (Barclays Wealth)

(5) Memories for Generated Emotional Information
Mojardin-H., Ambrocio (Universidad Autonoma de &wa, MX); Velazquez-Cardenas, Jose (Universidam#ama de Sinaloa)

(6) Reverse engineering and its problems: Sepayatécision strategies based on their outcomes
Woike, Jan K. (HEC, University of Lausanne); Hoffea Ulrich (HEC, University of Lausanne); HertwiRialph (Department of
Psychology, University of Basle)

(7) Leadership of Risk Decision Making in a Comfleghnology Organization
Flaming, Susan (Boeing Satellite Development Cgnter

(8) LIFE REALLY IS NASTY, BRUTISH, AND SHORT — ARIDONE IS HAPPY ABOUT IT
Anik, Lalin (Harvard Business School); Norton, Mégh |. (Harvard Business School); Aknin, Lara Boiigrsity of British Columbia);
Dunn, Elizabeth W. (University of British Columbia

(9) Decision Analysis Using Geographic Informatystems
Simon, Jay (University of California, Irvine); Kel, L. Robin (University of California, Irvine); Kiwood, Craig (Arizona State
University)

(20) Individual and collective intuition in managgrforecasting: Evidence from the music industry
Seifert, Matthias (University of Cambridge, JudgesBess School)

(11) Reconciling Support Theory and the Book-MakRrnigciple
Diecidue, Enrico (INSEAD); La-ornual, Dolchai (IN8B)

(12) Decisions from experience: Sampling vs. olagiEm of sampling
Haberstroh, Susanne (University of Osnabriick, Geym®eberst, Aileen (University of Osnabriick, Gany)

(13) Discounting Disconfirming Evidence: Primacydpinion Revision with Mixed Evidence
Feiler, Daniel C. (Duke University); Soll, Jack fDuke University)

(14) Can Quick Closure to Judgment Ever Be Helpful?
Kajdasz, James (Ohio State University)

(15) The Simultaneous Use of Multiple ReferencetB®an Risky Decision Making
Koop, Gregory J (Miami University); Johnson, Jos&f{Miami University)

(16) Surer but not Smarter: Cue Learning and Uncamss Thought
Yeomans, Mike (University of Waterloo); Koehler, ek (University of Waterloo)

(17) Eating to Even: How Retail and Sunk Costuibrfke the Consumption of Bulk Goods
Litvak, Paul M. (Carnegie Mellon University); Moredge, Carey K. (Carnegie Mellon University)

(18) Money Matters in the Ultimatum Game: The Effed Feedback and Framing on Proposer Offers
Bruce, Leonardis L. (Auburn University); Montanojddael J. (Auburn University); Franco-Watkins, Ada(Auburn University);
Edwards, Bryan D. (Auburn University)

(19) The Positive Time Order Error and its Relaghip with Memory
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Waldum, Emily (University of North Carolina - Greshoro); Sahakyan, Lili (University of North Carain Greensboro)

(20) Criminal Minds: Take-the-Best in Expert-Novi@ecision Making in Residential Burglary
Garcia-Retamero, Rocio (University of Granada (8paDhami, Mandeep K. ((University of Cambridgmited Kingdom))

(21) Individual Differences on the Perception ohBemness
Gomez, Laura I. (University of Texas at El Pase)Mbor, Anke (University of Texas at eEl Paso);rbta, Osvlado F. (University of
Texas at El Paso)

(22) Evidence Use in Teacher Performance Evaluation
Templin, Sara (Georgia Center for Assessment, Wsityeof Georgia); Recesso, Art (Learning & Perfarme Support Laboratory,
University of Ga ); Segall, Matt (University of Gega); Cavanagh, Sarah (University of Georgia)

(23) Judging performance in gymnastics: Intuitiveygics or movement-related knowledge?
Heinen, Thomas (German Sport University of CologR&zera, Alexandra (German Sport University ofoQoe); Velentzas,
Konstantinos (German Sport University of Cologne)

(24) Older adults and the adaptive use of strategie
Karlsson, Linnea (Max planck institute for humanelepment); Cokely, Edward (Max planck institute fimman development)

(25) Information search and cognitive representaiiorisky decision making: The Advantages firgh@ple.
Huber, Odilo W. (University of Fribourg); Hubers®ald (University of Fribourg); Bar, Arlette S. (Wersity of Fribourg)

(26) Reinforcement learning capturing causal judgtae
Karlsson, Linnea (Max planck institute for humanelepment); Rieskamp, Jérg (Max planck institutetfoman development)

(27) Harnessing local endogenous evidence to glekadgienous evidence
Hay, M. Cameron (Miami University); Weisner, Thon&s (UCLA); Lieber, Eli (UCLA); Subramanian, SasKUCLA); Kravitz, Richard
L. (UC-Davis); Duan, Naihua

(28) The quest for a theoretical understandingexfision aid neglect: Perspectives from identitytlyeand attribution theory
Sleesman, Dustin J. (Michigan State University)

(29) Two routes to inferring that others share ymaral and nonmoral beliefs: Egocentric projectamd the perceived objectivity of
belief

Goodwin, Geoffrey P. (Department of Psychology,vérsity of Pennsylvania); Bartels, Daniel M. (Cerite Decision Research,
University of Chicago)

(30) A Factor Analysis of Gambling, Risk, and FragiA Fuzzy-trace Theory Approach
Estrada, Steven M (Cornell University); Reyna, Vial€& (Cornell University); DeMarinis, Jessica Aof@ell University); Myers, Regina
M (Cornell University); Stanisz, Janine, M (Cornéhiversity)

(31) Sound decisions: Ambient noise frequencytaffesky-choice framing
Gallagher, Patrick (Duke University)

(32) The Effect of Feedback Timing on Pre-Perforcea@ptimism
Kettle, Keri (University of Alberta); Haubl, Gera{tdniversity of Alberta)

(33) Informed and (Mostly) Unbiased: Knowledge Negé&ffects of Detailed Disjunctions
Kramer, Karen M. (University of Kansas School ofdiane - Wichita)

(34) Paying for Someone Else’s Mistake: How Bystatkgligence Influences Perpetrator Blame
Critcher, Clayton R. (Cornell University); Pizaridavid A. (Cornell University)

(35) Out Of The Bioethicists’ Box: How Do Lay Peoghlue Life?
Li, Meng (Rutgers University); Vietri, Jeffery (Radrs University); Chapman, Gretchen (Rutgers Usityr

(36) Statistical judgments incorporate varianceadahen presented in a supportive context
Obrecht, Natalie (Rutgers University); Chapman t&@ren (Rutgers University)

(37) Are people less willing to play with theirdivthan with their money? How purpose and decidimmain influence choices
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Gavaruzzi, Teresa (DPSS - University of PadovapdRralli, Enrico (DPSS - University of Padova); Miamati, Andrea (Faculty of
Psychology - University of Valle d'Aosta); Lottoptella (DPSS - University of Padova)

(38) Goals, Performance, and Satisfaction in MagatiiRunning
White, Rebecca (University of Chicago); Wu, Geafdeiversity of Chicago); Markle, Alex (New York Urersity); Sackett, Aaron
(University of Chicago)

(39) Nationalistic duty and support of policies tlaae admittedly worse
Baron, Jonathan (University of Pennsylvania); Geedoshua (Harvard University); Ritov, llana (Hebkéniversity)

(40) What Dyads Think About When Controlling Risks
Mukherjee, Moumita (University of South Florida)tBeider, Sandra L. (University of South Florida)

(41) Reducing the influence of Cognitive BiaseSiioup Decision-Making: An Application of the Bagesilruth Serum
Weiss, Rebecca (Massachusetts Institute of TechpplBrelec, Drazen (Massachusetts Institute ohfelngy)

(42) Frames in Context: Comparing Technology-Mestizgnd Face-to-Face Group Decisions
Handgraaf, Michel (University of Amsterdam); SchiagPhilip (University of Amsterdam); Yoskowitz, ¢dle (Columbia University);
Weber, Elke (Columbia University); Milch, Kerry (@mnbia University); Appelt, Kirstin (Columbia Univgity)

(43) The lllusion of Political Sophistication: Wagd How Voters Experience an lllusion of ExplanaiDepth
Alter, Adam L. (Princeton University); OppenheimBaniel M. (Princeton University); Zemla, Jeffrey @rinceton University)

(44) Source Bias In Occupational Prestige Judgments
Daniels, Michael (Bowling Green State Universityplan, Kevin (Bowling Green State University); Higtuse, Scott (Bowling Green
State University)

(45) What we expect before we fail: Overly pessiméxpectations about how others see one's pesiibilire in the future
Kudo, Eriko (Tokyo Woman's Christian Universit)

(46) Leaming order affects the use of cues in mmgtnased multi-attribute decisions
Renkewitz, Frank (University of Erfurt); Jahn, GgdUniversity of Greifswald); Betsch, Cornelia (Weisity of Erfurt)

(47) The effects of decision-making styles on ameh@nd adjustment
de Moor, Anke (UTEP); Guillen-Gomez, Laura (UTERIprera, Osvaldo F. (UTEP)

(48) fMRI Study of Rational versus Irrational Chesmn a Ratio Bias Task
Krawczyk, Daniel (University of Texas at Dallasg\ine, Daniel S. (University of Texas at ArlingtpRamirez, Patrick A. (University of
Texas at Arlington); Togun, Ifeoluwa (University Béxas at Arlington); Robinson, Rebecca (Universftfexas at A

(49) Individual Differences in Counterfactual Pratdion
Jasper, J.D. (University of Toledo); Barry, Kylendersity of Toledo); Christman, Stephen D. (Unsigr of Toledo)

(50) Patient teenagers?: A comparison of the sekahhvior of virginity pledgers and matched nordglers
Rosenbaum, Janet E (Johns Hopkins STD Center)

(51) A System Dynamics Approach to Decision-Makinder Risk: Cognition in Information-Processing aRidk-Taking
Krauer, Verena (University of Stuttgart, Germany)

(52) Asymmetry in Moral Blame and Perceived Catsédir Actions and Omissions as External and Iraé@auses
Meng, Christina (University of Wisconsin-MadisoN)pore, Colleen (University of Wisconsin-Madison)

(53) Entrepreneurial over-entry? The perceivedti€gand benefits) of entrepreneurial errors.
Sackett, Aaron M. (University of Chicago); Sheld@iiver J. (University of Chicago)

(54) ON THE DETERMINANTS OF THE CONJUNCTION FALLABROBABILITY VS. CONFIRMATION
Tentori, katya (University of Trento); Crupi, Vinteo (IUAV); Russo, Selena (University of Trento)

(55) Hindsight Bias Contributions to Overconfidemtdudgment Accuracy

Yates, J. Frank (University of Michigan); DriesiZabeth (University of Michigan); Jackson, Samue{Bniversity of Michigan);
Mattise, Nicole (University of Michigan)

51



2008 SJIDM Conference page 52

(56) Anchoring Effects with Complete Informationmheric Anchors Influence Answers to Math Equations
Smith, Andrew R. (University of lowa); WindschiBaul D. (University of lowa)

(57) Measures of Indecisiveness: Evidence of CoeneV/alidity
Chiu, Poyee (Rutgers, State University of New Jgrdeagley, Nancy (Rutgers, State University of Niawsey)

(58) Individual Differences in Handedness: Compgdaptive Risky Decision Making in Children anduksl
Bossard, Elaine A. (University of lowa); Levin, imP. (University of lowa); Jasper, John D. (Unsir of Toledo); Christman, Stephen
D. (University of Toledo)

(59) Pathological Gambling and Sensation Seekin@idser Look at the Subscales of the SSS-V
Littler, Erica E. (University of Georgia); Goodiédam S. (University of Georgia)

(60) Tendency to Seek Advice: An item and scallysisa
Pui, Shuang-Yueh (Bowling Green State UniversByjjoks, Margaret E. (Bowling Green State Univejsity

(61) Executive Functions in Decision Making
Del Missier, Fabio (University of Trieste); MantylBimo (Ume& University ); Visentini, Mimi (Univeitg of Trieste)

(62) Social Value Orientation as a Moral IntuitioDecision-Making in the Dictator Game
Cornelissen, Gert (Universitat Pompeu Fabra, Baneg| Dewitte, Siegfried (Catholic University Lemyéelgium); Warlop, Luk
(Catholic University Leuven, Belgium)

(63) Predicating Moral Judgments and Folk IntuitiofEvidence from Metaphysics, Metaethics, and TheéMind
Feltz, Adam (Florida State University); Cokely, Eatd T. (Max Planck Institute for Adaptive Behaviord Cognition)

(64) Effect of perceived social distributions othjsative well-being
Galesic, Mirta (Max Planck Institute for Human Dieyment); Rieskamp, Joerg (Max Planck InstituteHaman Development); Olsson,
Henrik (Max Planck Institute for Human Development)

(65) I'll Have What She’s Having: The Nomologicadtiéf Indecisiveness
Alexander, Katherine N. (Bowling Green State Unsit); Daniels, Michael A. (Bowling Green State Urisity); Diab, Dalia L.
(Bowling Green State University); Pui, Shuang Yo{sing Green State University); Brooks, Margare{Bowling Green State Univ

(66) Sequential decision making in a healthy amtirdcal depressed sample
von Helversen, Bettina (Max Planck Institute fomhlan Development); Wilke, Andreas (University of iahia, Los Angeles); Johnson,
Tim (Stanford University); Schmid, Gabriele (Chérjt Klapp, Burghard (Charité)

(67) Resolving ethical dilemmas: More evidenceébftiveen-subjects variability in moral principlesestion / preferences
Blais, Ann-Renee (Defence R& D Canada Toronto);riipson, Megan M. (Defence R& D Canada Toronto)

(68) When the role fits: Regulatory fit in negatat
Appelt, Kirstin C. (Columbia University); Higging,. Tory (Columbia University)

(69) Position Strength and Regulatory Focus in Niegions
Arora, Poonam (Columbia University); Appelt, KirstC. (Columbia University); Higgins, E. Tory (Coli University)

(70) When competition breeds equality: Effectsppfeditive versus aversive competition in negotiatio
ten Velden, Femke S. (University of Amsterdam); Bee, Bianca (University of Amsterdam); De DreursBan K. W. (University of
Amsterdam)

(71) Correlates of a Scale of Numeracy
Brooks, Margaret E. (Bowling Green State Unive)siBui, Shuang-Yueh (Bowling Green State Univejsity

(72) Age differences in effects of the replayedyimsaf one’s own risky actions on self-understagdirthose risks
Inaba, Midori (Unifersity of Electro-Communication3anaka, Kenji (Unifersity of Electro-Communiaais)

(73) Jekyll and Hyde Meet Task Switching: Theibrfte of Perceived Threat on Task Switching
Siegel, Eric (University of Maryland, College Par&urtis, Ryan (University of Maryland, College RaiDougherty, Michael (University
of Maryland, College Park)

(74) Rexamining the white-male effect: The medjatire of cognitive skill in the judged probability
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Dougherty, Michael (University of Maryland); Hang®&aul (University of Maryland)

(75) Implicit race bias influences estimationsraktworthiness
Stanley, Damian (New York University); Sokol-Hessreter (New York University); Perino, Michael (Me& ork University); Banaji,
Mahzarin (Harvard University); Phelps, Elizabethe{NY ork University)

(76) Individual Differences in Working Memory CajgdHow does cognitive load affect decision maRing
Montafio, Michael J. (Auburn University); Franco-Was, Ana M. (Auburn University)

(77) INFORMED DECISION MAKING IN HEALTH CARE: WHISTIT AND DOES IT LEAD TO BETTER DECISIONS
Timmermans, Danielle (VU university Medical Cent&fan den Berg, Matthijs (VU University Medicak@ter)

(78) Medical Decision Making for Today and for fagture: A Taxonomy of Shared Medical Decisions
Austin, Laurel C. (Copenhagen Business School)

(79) The "Understanding it Makes it Normal" Effeetludgments of the Need for Psychological Treatmen
Kim, Nancy S. (Northeastern University); LoSavitef@nie (Northeastern University)

(80) Framing the ward: communication biases inntetical domain
Lucchiari, Claudio (University of Milan); PravettpiGabriella (University of Milan)

(81) Medical residents fail to recognize relevantaorbidity while focusing on the principle diagisos

Zwaan, Laura (EMGO Institute/ VUmc, Amsterdam); Tiiermans, Danielle R.M. (EMGO Institute/ VUmc, Amgligam); Thijs, Abel
(Dept. of internal medicine, VU Medical Center, Arrslam); Wagner, Cordula (EMGO Institute/ VUmc, Aerdam and NIVEL,
Utrecht)

(82) Zero-risk tolerance and "risk acceptance"afrfdifferent medical activities: delivery vs. ttegent
Hirahara, Norimichi (Tokyo Institute of Technology)amagishi, Kimihiko (Tokyo Institute of TechnolpgWada, Chihiro (Keio
University)

(83) How clinicians use research findings to guitieical practice: Statistical reasoning
Suarez, Marta T. (Rutgers University); ChapmanicBen B. (Rutgers University)

(84) Memory is the harshest critic: How atypicalmagies influence serial judgment
Davis, Alexander L. (Carnegie Mellon Universitijprewedge, Carey, K. (Carnegie Mellon UniversiBjuine de Bruin, Wandi
(Carnegie Mellon University)

(85) Are Within-Subjects Designs "Transparent"?
Lambdin, Charles (Wichita State University); Shaftéictoria (Wichita State University)

(86) Evaluating an Indecisiveness Scale Using Taycifometric Frameworks
Diab, Dalia L. (Bowling Green State University)

(87) Wrong but funny: The absurdity of moral viaas
Warren, Caleb (UC Boulder); McGraw, A. Peter (UQuBler)

(88) Do as | say not as | do: Factors influencingrai hypocrisy
Clark, Brian A. (Wake Forest University); StoneidER. (Wake Forest University)

(89) In search for an "alibi". The role of justifiion in moral judgment
Manfrinati, Andrea (University of Valle d'Aosta)uRaltelli, Enrico (University of Padova); Mazzoc&etti (University of Trento); Lotto,
Lorella (University of Padova); Rumiati, Rino (Ueisity of Padova)

(90) The Role of Causality in Moral Dilemmas
lliev, Rumen (Northwestern University); Sachdevanga (Northwestern University)

(91) Perceptual judgement by either an actor obaserver are more accurate than the movement itself
Hohmann, Tanja (German Sport University Colognejnleert, Jorn (University of Giel3en)

(92) The impact of justification pressure in rigkgfusing behaviour

Bér, Arlette S. (University of Fribourg, Dep. adyehology, Switzerland); Huber, Odilo W. (Univeysof Fribourg, Dep. of Psychology,
Switzerland); Huber, Oswald (University of FribouRep. of Psychology, Switzerland); Samson, An@egUniversity
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(93) Loss aversion in contrastive explanations
Heussen, Daniel (City University, London); Belai®gphie (City University, London); Kusev, Petkot{Qiniversity, London)

(94) Retrospective Bias in Everyday Decisions
Kramer, Adam D. I. (University of Oregon); Hodg8sra D. (University of Oregon)

(95) Negotiating Trust: The Consequences of Crafistal Assumptions About Trust in Negotiation
Gunia, Brian (Northwestern University ); Brett, dea (Northwestern University ); Kamdar, Dishand{@m School of Business)

(96) Team Negotiation: Exploring the Consequené&ub-Group Conflict
Halevy, Nir (The Hebrew University of Jerusalem )

(97) Negotiating under changing circumstances: wadéd interpersonal evaluations
Ramirez-Marin, Jimena Y (University of Sevilléjteinel, Wolfgang (Leiden University); Medina, Fe@to J. (University of Seville)

(98) Why Do People Avoid Negotiation? When DoirgRight Thing is Costly
Shalvi, Shaul (University of Amsterdam); Handgraaichel J. J. (University of Amsterdam); De Dr&arsten K.W. (University of
Amsterdam)

(99) The Crying of the Lamb: When and Why SadngseeEsion Helps Claim Value in Negotiations
Sinaceur, Marwan (INSEAD); Kopelman, Shirli (Unisity of Michigan)

(100) When fair is unfair and when unfair is fahalo effects in perceptions of organizational pestver time
Bashshur, Michael (Universitat Pompeu Fabra); Cajehco, Irina (Universidade Catolica Portuguesa)

(101) The Intersection of Cognitive, Affective, Mumtal Influences: Couple Choice Surrounding Prefampation Genetic Diagnosis
Hershberger, Patricia E. (University of lllinois@hicago); Pierce, Penny F. (University of Michigan

(102) Lay Beliefs About the Evaluation of Polidies\ddress Global Warming
Huber, Michaela (University of Colorado, Bouldéran Boven, Leaf (University of Colorado, Boulddv)orris, Joshua A. (University of
Colorado, Boulder)

(103) Revenge versus Social Justice
Szymanska, Ewa (University of Pennsylvania); Badamathan (University of Pennsylvania); Kurzbanh&b(University of
Pennsylvania)

(104) Reget from a process perspective
Schulte-Mecklenbeck, Michael (University of Bergdadhm, Gisela (University of Bergen); Zeelenbévigyrcel (University of Tilburg)

(105) Understanding Risk: How Comparison ChangebRbility Representation
Bloomfield, Amber N. (DePaul University); Choplidgssica M. (DePaul University)

(106) Cognitive Foundations of Risk Perception Rigk-Seeking Behavior
Hussey, Erika K. (University of Maryland); Dougherichael R. (University of Maryland)

(107) Risky Behaviors and Attitudes about Risloikli&rs
Kelley, Amanda M. (US Army Aeromedical Research dvratory); Dretsch, Michael (US Army Aeromedical Bash Laboratory);
Killgore, William D. S. (Walter Reed Army Institutdf Research); Athy, Jeremy (US Army Aeromedicas&arch Laboratory)

(108) Siting decisions - Siting conflicts
Szanto, Richard (Corvinus University of Budapest)

(109) Effect of age and gender on domain-spedglctaking: Risk perceptions and perceived-riskades
Qian, Jing (Columbia U); Weber, Elke (Columbia U)

(110) Four Anomalies of Numerical Risk Perception
Mayes, Ryan S. (The Ohio State University); Arkéal R. (The Ohio State University)

(111) Judgment and the Termination of Memory Search
Harbison, J. Isaiah (University of Maryland); Doegty, Michael R. (University of Maryland)
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(112) Perceptions of Uncertain and Unethical Enmmental Risks
Kortenkamp, Katherine V. (University of WisconsMadison); Moore, Colleen F. (University of WiscamdMadison)

(113) People Believe That They Are Prototypical Almove-Average
Roy, Michael (Elizabethtown College); Liersch, Maeh (Stern (NYU))

(114) Framed Rationality: Unversality of the Subijee Expected Utility Model
Lai, Shih-Kung (Department of Urban Planning, Na&lbCheng Kung University); Tsai, Li-Hung (Departmef Urban Planning,
National Cheng Kung University)

(115) College Smokers’ Estimates of their Prob&ibdiof Remaining a Smoker in the Near Future
Lipkus, Isaac M (Duke University Medical Centerlie®perd, James (University of Florida, Gainesville)

(116) Influence of peer feedback on risk-taking
Mitchell, Suzanne H. (Oregon Health & Science Ursitg)

(117) Unpacking the Relationship Between JudgnaerdsNorking Memory
Tomlinson, Tracy, D. (University of Maryland); Héson, Isaiah (University of Maryland); Sprengember (Johns Hopkins University);
Dougherty, Michael, R. (University of Maryland)

(118) Decision making under time pressure: a prosgresory analysis
Young, Diana L. (University of Georgia); Goodie,ad S. (University of Georgia)

(119) Teaching Brunswik's Lens Model
Rude, Dale E. (U of Houston); Epstein, David (UHouston)
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2008 SJDM Advance Meeting Registration and Annual Dues Form

Name: Phone:
First Name for Nametag: FAX:
Address: E-Mail:

o Check if this is a new address

Member Student  Non-Member
2008 Meeting Registration Fee (Chicago, IL) 0$325.00 o 170.00 0 $360.00
Late Registration (after Octoberj1 o 350.00 o 195.00 o 385.00
Annual SJDM Membership Dues o 3500 o 10.00
Past Dues i i
Women in SJIDM Lunch (Saturday) o 1500 o 10.00 o 25.00
Total $ $ $

Note: Registration includes coffee breaks, comtialbreakfasts (Saturday, Sunday, and Monday),
Sunday social, and Monday luncheon. Dues are atpfiom registration fees.

Method of Payment:

o Check/Money Order (Please, no cash); Make cheakalje to Society for Judgment and Decision
Making

o MasterCard o VISA o American Express o Discover

Account Number

Signature piraimn Date

If paying by credit card:
Name on credit card

Home address

Mail this form with payment to: SJDM c/o Bud Fenme, Florida State University, 821 Academic Way,
P.O. Box 3061110, Tallahassee, FL 32306-1110afotd 850-644-8234)DO NOT FAX AFTER
NOVEMBER 5. Receipts will be distributed at the conferencesteagiion.

Journal Note: SJDM Members are entitled to discoontthe following journalsOrganizational Behavior and Human
Decision Processedournal of Behavioral Decision MakingndRisk, Decision and PolicyContact the publishers for
details. Links to journal websites may be foundtenSJIDM websiteniww.sidm.org under related links.
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